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| 
Chevrolet | 


Like trained athletes waiting for the starter’s gun, the 
Chevrolet organization has gotten set, with every man on 
his mark. To mix the metaphor a little, the race has been 
a relay, with the 1933 production activities dating back 
before October. The effect of widely diversified production 
of parts and major assemblies has been in evidence at the | 
company’s eight assembly plants, where stocks for the 193 
line have been steadily massing. Just now the job is to 
stock the dealers With the new cars, and, since Chevrolet has 
been adding sales outlets, this is a big undertaking. How- 
ever, Harry Klingler, general sales manager, is confident 
every dealer will have an adequate showing of the new cars | 
by announcement time. . | 


Closing of the convention of | 
field executives Wednesday brought with it the decision to | 
have the dealers share in the thrill of a personal preview of 
the line. Therefore, beginning Monday, dealer groups will 
begin to visit Detroit and Milford, a different group every 
day, to get personal evidences of how the new cars perform 
in every test the General Motors proving grounds afford... . | 
Production is using practically normal forces of known work- | 
ers for Chevrolet all over the country. Manufatturing pay | 
rolls are now at a seasonal peak. The presentation and the 
sales and service program for 1933 are rounding into shape, 
with every man in the sales department out to justify the 
determination to make 1933 the third year in a row for 
Chevrolet leadership in sales volume, 


Buick 


With the announcement date of the new line set for 
December 3, Flint is putting forth every possible effort to 
stock the dealers in time for the red letter event. It is 
expected that before the end of November between 3,000 and 
4,000 of the new models will be cut off the assembly line and 
ready to be put on dealers’ floors. . . . While all this activ- 
ity is going on at the factory, the sales department, through 
B-O-P, is perfecting plans for the debut, which will be con- 
ducted on a most elaborate scale. 


Rockne 


Rockne is getting under way in production of the 1933 
models and it is expected that the first of the new prvuduct 
will come off the line next week and shipments to dealers 
for initial display will start. Sampling will follow 
Substantial orders already are coming in, without the deal- 
ers having had a look at what the company is going to put 
out In anticipation of what is to come there will be 
a press preview at the factory Monday. Dealers’ 
meetings will start next week, too. Vice-President George 
Graham and Sales Manager Frank Wiethoff are making up 
the card of dealer meetings and both of them expect to be 
out on the road from now until the first of the year. 
Even with the start of the new stuff there has been no 
additional employment at the plant, for the very good reason 
that there has been no let-up in Rockne production since 
operations started a year ago. Prior to this week the plant 
has been operating two and three days a week, but at the 
present time is running fgur days, with the expectation that 
maybe this will be increased. 


Continental 


It is expected that production on the new car will start 
in both plants, Muskegon and Grand Rapids, by December 
10. . Continental has placed material commitments 
amounting in value to $2,500,000, for December delivery, 
and the purchasing department says that in conesquence 
the suppliers are doubling up on shifts in order to make 
deliveries on time. Sales Manager Henry Krohn has 
his hands full at the preesnt time selecting his dealers. His 
mail is extraordinarily heavy this week. He has received 
more than 1,600 letters from dealers who are interested in 
the Continental proposition and now his job is to answer 
them. His field men are going out next week to call on 
applicants, and it is expected that it will take all of De- 
cember to make the rounds. 


(Continued on Page 9) 
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DE VAUX JOINS WILLYS; 
TO HANDLE WESTERN 
OUTPUT AND SALES 


Los Angeles, Nov. 25.—Two veteran 
nationally known executives of the 


automotive industry have joined 
forces in the West. 


Announcement was made here to- 





Norman De Vaux 


John N. Willys 


day by John N. Willys, chairman of 
the board of Willys-Overland, Inc., 
that Norman De Vaux, nationally 
known motor car manufacturer, had 
allied himself with Willys interests 
and would immediately assume di- 


(Continued on Page 3) 


2 TO 14 THOUSAND 
TO ATTEND JOINT SHOW 


Detroit, Nov. 25.—The credentials 


] 


of the M. E. M. A. and N. 8S. P. A 
to be held here December 5 to 10, 
reports that more than 600 non- | 
member jobbers out of 1,700 invited 
already have appiied for credentials 
to attend the Joint Trade Show. 

This unexpected response has 
made it necessary for the committee 
to order additional badges and it is 
expected that before the show opens 
more than 800 non-member creden- 
tials will have been issued. 

In addition to these jobbers, an 
attendance of 500 member jobbers | 
of the N. S. P. A. and M. E. M. A. | 
is anticipated. Since the average | 
representation from each jobber is |} 
three men, it is expected that the 
total attendance for the week will 
be in the neighborhood of 12,000 to 
14,000. This also takes into account 
the 6,000 dealers and repairmen who 
will attend Friday, December 9. 


STUTZ COMPLETES 
NEW PRODUCT DEAL 


Indianapolis, Nov. 25.—Negotia- | 
tions for the acquisition by Stutz 
Motor Car Company of America, 
Inc., of controlling interest in the 
‘ak-Age-Car Company from the 
M chanical Manufacturing Com- 
pany, one of the Swift interests of 
Chicago, have been completed and 
ratified by the directors of the re- 
spective corporations, E. S. Gorrell, 
president of the Stutz company, an- 
nounces. 

The manufacture of this new car, 
which is said to be a specialty in the 
delivery field and is designed to com- 
pete with the horse-drawn vehicle 
both in initial cost and economy of 
operation, will be carried on at) the 
Stutz plant in Indianapolis in ad- 
dition to the manufacture of the 
Safety Stutz passenger cars. An ex- 
perimental unit has been completed 
and is now undegoing rigorous tests. 
The new vehicle will be exhibited at 
the New York Automobile Show on 
January 7, 1933. 

The addition of this car to its line 
will enable the Stutz company to 
enter an entirely new field, Mr. 
Gorrell pointed out, and it is ex- 
pected will result in a considerable 
expansion in the company’s busi- 
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Continental Survey Shows 
Economy First Choice of 
Low Price Car Buyers 


Fours and Sixes Preferred 


in “Under $1,000” Class; 


Stockholders Express Opinion on 
Colors and Equipment 


Detroit, Mich., Nov. 25.—“Nine-tenths of the motor car 
buyers up to the $1,000 class prefer ‘fours’ and ‘sixes,’ 78 per 
cent. put gasoline economy ahead of high speed, and for three- 


fourths of them sixty miles an 


PIERCE-ARROW MOVING 
BUFFALO TRUCK PLANT 
TO CLEVELAND SOON 


Cleveland, O., Nov. 25.—Removal | 
to Cleveland before January 1 of 
the manufacturing, engineering and 
sales headquarters of Pierce-Arrow 
trucks from Buffalo, N. Y., was an- 
nounced today by A. G. Bean, presi- 
dent of the White Motor Company. 

This step is the most important 
taken since the recent merger of the 
Studebaker Corporation and the 
White Motor Company, bringing 
under one roof the manutacture and | 
assembly of two of the oldest and 
outstanding truck lines. The Stude- 
baker truck will continue to be built 
in the Studebaker plant at South! 
Bend, Ind. 








(Continued on Page 12) 


FINAL GROUP SPACE 
DRAWING FOR SHOWS 
SET FOR DECEMBER 2 


New York, Nov. 25.—It has been 
announced from headquarters here 
that the final group drawing for, 
space in the accessories, parts, tools 
and equipment sections of the Na- 
tional Automobile Shows will be held 
in this city on December 2. Reser- 
vations for space should be made 
immediately. 

In the following tabulation the 
companies named are exhibiting 
both at New York and Chicago 
shows, except where specially indi- | 
cated. The asterisk indicates that 


> 


}of the way 





the company is exhibiting only at 
New York show and the dagger 
indicates that the company is show- 
ing only at Chicago. 

The following is the list of ex- 


ROGERS ELECTED 
AS VICE-PRESIDENT 
OF VALENTINE & CO. 


Detroit, Nov. 25.—Valentine & 
Company announce the election of 
Russell Rogers of Detroit as vice- 
president of the company. 

Mr, Rogers has been associated 
with Valentine & Company for eight 
years during which time he was in 
charge of the Nitro-Cellulose de- 
velopment and research. He has 
long been intimately associated with 
the Nitro-Cellulose Lacquer industry, 
particularly in its application to the 
automotive field—in fact, he is one 
of the few men in the industry who 
has been continuously associated 
with the development and applica- 
tion of Nitro-Cellulose products since 
their original inception. 

Mr. Rogers will remain at the 
Detroit office being in charge of 
Nitro-Cellulose sales and research. 


hour or less is fast enough.” 

Thus W. R. Angell, president of 
Continental Motors Corporation, 
summarized the high spots of the 
5,009 replies from a questionnaire 
sent to Continental's 30,000 stock- 
holders. 

In addition to the data relating 
to ntimber of cylinders, economy vs. 
speed, and top-speed, the question- 
naire brough: forth unmistakable 
preferences covering features of de- 
sign and construction that range 
from adjustable front seats to van- 
ity cases, Choice of colors and 
selection of upholstery materials 
also were expressed. 

Votes were recorded in eight 
price classifications, ranging from 
$400 to $1,000, inclusive. Each 
stockholder voted in the price class 


in which he would be an interested 
purchaser, 
Discussing the importance of 


these 5,009 replies as an indication 
the entire lower and 
medium price class buyers would 
vote, President Angell said, “If the 
price class analysis provided by our 
stockholders could be extended one 
hundred times, I believe there would 
be little change in preferences. 
“The features of performance and 
construction which actually produce 
Sales,” continued Mr. Angell, “are 
difficult to determine. However, 
this large group of possible buyers 
have indicated here many of the 


(Continued on Page 9) 


URGES DEALERS T0 
CLOSE SUNDAY AND 
3 NIGHTS WEEKLY 


Chicago, Nov. 25.—A solution to a 
question of national interest to the 
automobile trade—that of night and 
Sunday closing of dealer establish- 
ments—is given by H. A. Wehmeier, 
vice-president and general manager 
of Community Motors, Inc., Pontiac, 
distributor, and a director of the 
Chicago Automobile Trade Associa- 
tion, 

The matter of breaking away from 
a practice of long standing here 
among many dealers who have kept 
open seven days and nights weekly 
has been getting much attention in 
the trade here of late. The trade 
association sought to crystallize the 
moot question of sounding out 


(Continued on Page 9) 


¢. M. EMPOYEES 
INCREASE 3,863 


New York, Nov. 25.—The General 
Motors Corporation announced to- 
day an increase of 3,863 for October 
over September in the number of 
its employees in the United States. 

This represents its second in- 
crease in employment for the cur- 
rent year. While this expansion re- 
flects a seasonal influence it does 
indicate an improvement in employ- 
ment. The first increase was in 
September, when there was a gain 
of 2,053 over August. 














Pierce 


Arrow 


HAVE A 
youngster. She is six years 
old. and I am educating 
her to be an automobile 
buyer. When 
baby, we used to ride her 
around in a baby carriage. 
Then she had a kiddie car 
— and now she pedals all 


she was a 


over the neighborhood on 
a tricycle. Soon she will get 
a big girl’s bicycle, and in a 
few years she will want her 


own motor car. 


(I am just the average | Sussex, where the ownership of cars | United States ports (crude and re- | 
7 | fined oils) for the week ended No- | 


middle-class father. Thou- 
sands of fathers through- 
out the United States are 





NEW YORK TRADING 
AREA BOASTS OF MORE 





offset the possibility that the rate 
of automobile accidents will increase 
in Virginia as it has in recent years. 
Questioned as to why no credit was 
given income from unearned prem- 


he said that it would be necessary 


THAN CAR PER FAMILY ium reserves in the making of rates, 


New York, Nov. 25.—The New 
York retail trading area ranks above 
|the rest of the country in the num- 
ber of automobiles and radio sets 
}owned within its borders, according 
|to a statement made public by the 
Merchants’ Association yesterday. 

The association, 
ated with the Publishers’ Association 
lof New York city in defining the 
|\trade area, set forth additional 
| statistics to back the avowal that 
|the area held a high place as a field 
|for distribrition of merchandise. 

The report based radio ownership 
oie 1930 figures and automobile 
ownership upon 1931 figures. It also 
included figures on income tax re- 
turns to show that in the trading 
}area a return was filed for every 3.6 
|families, but these figures were 
based on 1929 statistics, and it was 
j}admitted that there had been some 
change since then. 
| The tabulation showed that in 
}1930 there were 1,834,475 families 
}owning radio sets in the trading 
area, while in 1931 there were regis- 
tered 1,662,854 passenger automo- 
biles and 288459 commercial vehicles. 

“There are no less than seven 
counties in the area which boast of 
more than one private passenger 
automobile per family,” said the 
statement, “lt is interesting to note 
that the viny county of Putnam— 








which co-oper- | 


}to revise the formula of the com- 
panies if such credit is to be al- 
| lowed. 


52 CARS A MINUTE 


| USE JERSEY VIADUCT 
| Jersey City, N. J.. Nov. 25.—The 
| $19,000,000 elevated highway be- 
|}tween Newark and Jersey City, 
|which was dedicated Wednesday, 
| was opened to traffic along its three- 
|}and-a-half miles at 8 o'clock yes- 
|terday morning. When employees 
lof the New Jersey State Highway 
|Commission removed barriers from 
the approaches, there were about 


| two dozen automobiles waiting at | 


}each end. 


The Hudson county police, count- | 


ing the automobiles at the center 
| of the highway, reported late last 
|night that an average of fifty-two 
|cars a minute had been passing in 
| both directions since 8 a. m. 


| Passaic Rivers on the first day. No 
| accidents were reported. 


CRUDE OIL OUTPUT © 
AND IMPORTS DROP 


second smallest in the state, from | 


the standpoint of population—out- 
ranks all the others in automobile 
ownership, the passenger cars there 
|numbering 1.32 per family. Suffolk 
‘county is a close second with 1.27 
!cars per family, and Nassau county 
third with 1.21 cars per family. 
| There are four counties in New Jer- 
sey, Monmouth, Morris, Ocean and 


is more than one per family. 

| “In general, however, the subur- 
|ban districts in New York outrank 
'the suburban districts of New Jer- 
sey in car ownership, for, consider- 
ing as a whole the eight New York 


New York, Nov. 25.—The Ameri- 
can Petroleum Institute estimates 
|that the daily average gross crude 


|} oil production for the week ended | 


November 19 was 2,111,100 barrels. 
| Daily production for the four weeks 
'ended November 19 averaged 2,111,- 
| 450 barrels. 

Imports of petroleum at principal 


| vember 19 totaled 645,000 barrels, a 


|daily average of 92,143 barrels, com- | 
| pared with a daily average of 118,143 | 


| barrels for the week ended Novem- 


|ber 12, and 109,071 barrels daily for | 


doing the same things I am | state counties outside of New York | the four weeks ended November 19. 


doing. 


@ Our market is created 
for us. We may have a tem- 


porary lull, but the return 


is inevitable. Men, women. 


and 
their possessions with the 
love they give their motor 


cars. 


€ We are in a good busi- 


ness. 


€ If you had seen and felt 
the enthusiasm shown by 
the Pierce-Arrow distribu- 
tors when we let them see 
our 1933 
days ago, you would realize 


that I am telling the truth. 


models 


@ It's a great line. Look 


for them on the streets. 


1 (/- Sutheur! 


‘ico-President 
in Charge of Sales 


THE PIERCE-ARROW 
MOTOR CAR COMPANY 
Buffalo, N. Y. 


children love few of! 


a few! 


icity and in the New York retail 
trading area, it is found tnat there 
are 333,967 families and 349,341 auto- 


| mobiles for these families to make | 


jaunts in. 

“In New York city the ownership 
of cars is relatively much smaller 
ithan it is in the suburban districts. 
Traffic congestion and the cost of 
garage space are, of course, factors 
| which account in part for the smal- 
| ler proportion of cars in New York 
| city. Nevertheless, there is enough 
difference in the ratios of New York 
city and the suburbs to indicate to 
| some minds that there is a consider- 
| able market for cars within the city 
that has not yet been reached. In 
support of this conclusion it is 
| pointed out that the ratio of income 
|tax returns per femily is higher in 
New York city than it is in the 
suburbs.” 


INSURANCE HEARING 
DEFERRED IN VIRGINIA 


Richmond, Va., Nov. 25.—Inquiry 
|by the State Corporation Commis- 
|sion inte automobile liability and 
| property damage insurance rates was 
| adjourned November 22 until Jan- 
| uary 16 after two days of testimony 
|offered by the companies to justify 
approval of a proposed new sched- 
ule of rates submitted at the open- 
|ing of the hearing November 21. 
| It was announced that there will 
be further cross-examination at that 
time of Robert C. Mead of the Na- 
tional Bureau of Casualty and Sure- 
ty Underwriters, which prepared the 
new schedule. Mr. Mead was on 
the stand throughout most of the 


session November 22, being cross- | 


examined by Cassius M. Chichester, 
counsel for the commission. 


Mr. Mead stated that no special al- 


lowance was made in the prepara- | 


tion of the new rates for the effect 
of the new Virginia driyers’ license 
law, the financial responsibility law 
or the reduction in automobile ac- 
cidents resulting from the depres- 
sicn. He said it was impossible to 
forecast the effect of such factors 
on the loss experience in Virginia. 

Mr. Mead testified that a “profit 
factor” of 2% per cent. included in 


In the course of the examination | 


‘DAYTON RUBBER REPORTS 
UPTURN IN TIRE SALES 


Dayton, Nov. 25.—Unit sales of 
| tires and tubes of the Dayton Rub- 


| ber Company for the quarter end- | 


ing January 31 will show a gain 
over the like period of last yer, J. A. 
MacMillan, president, states. 

Sales of fan belts to the motor 
{industry also will be ahead for the 
quarter, says Mr. MacMillan. Day- 
ton Rubber supplies 85 per cent. of 
| the industry with fan belts. 


FINANCIAL NEWS 


CRUDE OIL 


San Francisco, Nov. 25.—Daily av- | 
erage crude oil production in Cali- | 


| fornia in October totaled 471,860 
barrels, compared with a daily aver- 
j}age of 478,371 barrels a day in Sep- 
|} tember, the American Petroleum In- 
| stitute reported yesterday. 
| Stocks of petroleum products in 
Pacific Coast territory on October 
131, including stocks in British Co- 
|lumbia, Alaska and Hawaii, totaled 
| 169,923,630 barrels, an, increase of 
15,408 barrels during the month. 
Twelve wells were completed in the 
area in October, with an initial daily 
production of 4,576 barrels, compared 
with sixteen wells compieted in Sep- 
; tember with an initia] daily output 
| of 5,393 barrels. 


WHOLESALE PRICES 
| Washington, Noy. 25.—Wholesale 
|prices in six of the ten major 
groups of commodities advanced last 
week, and the general price level 
responded with an upward move- 
;}ment of 0.3 per cent., according to 
information made available Novem- 
ber 23 by the Bureau of Labor Sta- 
| tistics, Department of Labor. 


PRICE INDEX 


food price index, as compiled by 
Bradstreet’s Weekly, advanced two 
cents for its third consecutive gain 
|last week. The index for Novem- 
ber 22 is $1.73, as compared with 
; $1.71 for November 15, and has now 
recovered much of the ground lost 
during September and October, be- 
ing twelve cents above its June 14 
low, and six cents under its Septem- 


t 





EE es |e Expense loading was designed to} ber 6 high, 


If that | 
average were maintained until mid- | 
|night, more than 49,000 automobiles | 
| would have used the viaduct with its | 
| bridges across the Hackensack and | 


New York, Nov. 25.—The wholesale | 









PARKS from DETROIT 


- . ° 
Buick a Beauty 
* * * 


Fisher Ventilator 


* * * 


Selling to Postmen 





| Chris Sinsabaugh—Detroit Editor 





E who go behind the scenes at new-car time certainly 

got an eyeful at Buick’s press preview. Of course, most 
everything is verboten until December 3, but one thing they 
= stop us using—adjectives and expressions of admira- 
ion. 

Buick has a line that for body beauty, mechanical refine- 
ments and size—each a big package for the money—excels 
anything the Flint factory ever has turned out, and it’s a 
matter of record that Buick always has delivered the goods. 


“ * + 

I WISH I COULD tell you more about the new cars. but 
| then it wont ’be long now before you will see for yourself. 
| But it is not betraying any factory secrets when I say that 
\for 1933 Buick has gone in for style. Although always a 
|veritable Rock of Gibraltar, so far as sturdiness and per- 
'formance are concerned, F. A. Bowers and his engineering 
department have done wonders in the way of beautifying 
their product. 

This is the first year Irving Reuter, now president of 
the company, ever has had a finger in the production of a 
Buick, and one can note definite traces of his great engineer- 
ing skill in the new cars. 

In a nutshell, these new Buicks are larger cars than the 
present models, and more car for the money, as one might 
express it. 


| 
| 


7 ” 7 

AS FOR FISHER BODY’S new ventilating system, one 
is safe in predicting that it is going to be one of the outstand- 
'ing improvements in closed body construction in 1933. It 
does all that is claimed for it in the way of guarding 
occupants of the car against drafts, and purifies the interior 
air at the same time. Its construction is simplicity personi- 
fied. The wonder is that no one had the idea before. It’s a 
built-in job and Old Boreas himself furnishes the ways and 
/means of doing the job. 

But enough now. When Buick announces, a week from 
today, you will know as much as I do. 


ok * * 

PRACTICAL PROOF of the value of air mail for quick 
communication between Detroit and New York is had in the 
case of Chrysler. Joe Fields’ organization and the Anderson 
| Advertising Agency had burned the midnight oil preparing 
the 1933 campaign. The job was completed. Sales promo- 
tion plans had been made, advertising schedules and layouts 
had been completed. The gun was loaded and all set for the 
trigger to be pulled. All that was needed was the O. K. of 
the big boss, Walter P. himself, and he was in New York. 

There were five big portfolios, each about the size of a 
'desk top, containing all this material. Cliff Knoble, adver- 
|tising director, was in New York. Walter Chrysler was 
'there, also, but the portfolios were in Detroit. " 

* 


| * ~ 
WHAT TO DO, what to do? Simple. The material was 
| loaded onto a Transamerican plane here at ll a.m. At Cleve- 
| land it was transferred to the United Airways. By 5 o’clock 
| that afternoon it was in Walter Chrysler’s office in the 
| Chrysler Building, New York. Mr. Chrysler and Cliff Knoble 
| reviewed the program and finished at 11 p. m., when the 
| Okeh was given. 
The portfolios were rushed to Newark, N. J., and placed 

on the ship that left at midnight, and at 6 a. m. the next 
|day a Chrysler Imperial, which had picked them up at 
| the airport, had delivered them at Joe Fields’ office. Nine- 

teen hours in all from the time the matter left Detroit the 

day before. I seems incredible. ‘ If ordinary mail had been 
| used, it would have taken at least three days. All that time 
| the factory personnel and the advertising agency would have 
| twiddled their thumbs, waiting for the stuff to come back. 
| As it was, they actually lost only a half day’s time—one after- 
i noon! 

~ + 


ILLUSTRATING HOW COCK-EYED is the air-mail 
charge of 13 cents for each extra ounce, there is the case of 
| the enthusiastic Republican who lost a wager because Hoover 


| was beaten, which compelled him to ship a ton of coal by 
airplane to Washington. A mail clerk friend of mine figured 
that to send it air mail first-class postage would cost $4,000. 
| But if the loesr had been wise: he couud put the coal in one- 
/ounce sacks—32,000 of them—and send the coal to the 
| nation’s capital for $2,000. 

I got a taste of this myself when my envelope to the New 
York office was just a shade over fhe ounce, which carried 





(Continued on Page 9) 
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This department is devoted to 


Send in your story in the form of 
let us get it ready for publication. 


may help another salesman to make sales or avoid errors that cost 


you commissions, 


Dealers read this page. Give 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, 





PEDIGREED USED CARS 


bys. OD 


The writer has been in 
motor transportation units fo 








the interests of the retail sales divi- 





It wants you to pass on 
a letter, or even a postal card, and 


Your achievement or your mistake 


us the benefit of your reactions on 





. ISHAM 


the business of selling used | 
r most of his adult life. From 


the vantage point of a considerable number of years of | 
experience, certain things stand out in his mind as vitally 


necessary to permanent succe 

[t isn’t very many years ago that 
the used car business was consid- 
ered by the ordinary person as very 
much on the level with old-time 
horse trading. The man who went 
in to buy a used car kept his hand 
on his pocketbook and expected to 
come out with something that looked 
swell but wouldn’t run after it had 
left the door of the used car dealer. 

That day has long since gone. No 
man need fear being cheated by the 
reputable used car manager or deal- 
er. In most cases the used car he 
has bought carries some sort of a 
guarantee, frequently the same war- 
ranty that goes with a new vehicle. 
However, the general public still has 
a trace of the old suspicion in buy- 
ing a used car. The average man 
still wonders whether he isn’t going 
to get the worst of it, even though 


he may have bought used cars be- | 


fore and have had perfectly satis- 
factory service from them. 


It is because of this condition that | 


the writer evolved some years ago 
and has used successfully ever since 
what he named “pedigreed used 
cars.” 

This sounds impressive, but actu- 
ally it is simple enough. The system 


is simply giving the buyer a com-| 


plete history of the used car he is 
buving. It is 
to list every owner that* the car has 
had, but when this is so the buyer 
is frankly told that it is not possible 
to 
the vehicle. 

An excellent way of giving this 
pedigree of a used car to the pros- 
pective buyer is to have on each 
used car offered for sale, a tag, giv- 
ing the price of the vehicle cost 
when new, the price asked for it 
used, the year, engine number, and 
other vital information. Then there 
is a space for the reconditioning 
work which has been done since the 
car came into the shop and finally 
a space for an Outline history of the 
rig 

This information might 
follows, in the simplest sort of a 
case: “This car was sold by us to 
A. A. Blank, 366 Blank Street, City. 
on March 10, 1931. Our service de- 


read as 


partment has taken care of it ever | 
it has had | 


Since and we know that 


only the one owner and has been 
given werfect care.” 

Obviously such a pedigree could 
not fail to impress any prospective 
buyer. Of course, all car biographies 
are not as straight end favorable 
as the one noted. But a note under 
the reconditioning heading to the 
eftect: “This car was carefully 


gone over by our service department. 
It was tound necessary to take up 
some play in the drive. New rings 
were needed for one piston. There 
was some backlash in the steering. 
which has been removed. Outside 
ot these troubles the car was found 
to in perfect condition, would 
be just as impressive to the pros- 
pective customer. 

Chere isn't any doubt that the 
general public is getting over its 
one time suspicion of the used car 
and those who sell such transporta- 
tion units. But we who are in the 
business of selling used vehicles can 
not overdo our effort to give our 
prospective clients every reason for 
believing that we are not holding 
back anything regarding our mer- 
chandise. We should be so trans- 
parently honest that there no 
room for the slightest doubt in the 
cusiomer’s mind, 

When a dealer adopts the prac- 


! 
be 


IS 


not always possible | 


sive a complete case history of | 





ss int 


—— 


his field. 


tice of furnishing the most compre- 
'hensive information possible about 
j} his used cars, he should be ready to 
stand back of his merchandise ex- | 
jactly as any other r2putable mer- 
ichant does. It is not too much to | 
| have a standing offer to take back | 


lany car which is proved not to 
| be exactly as represented on _ its 
| biographical tag. This is a guar- 


|antee that will mear something to | 
|the customer, 

This matter of being perfectly | 
|frank regarding used cars, carries | 
‘beyond the mere matter of making | 
|sales. It creates word-of-mouth | 
| advertising that is extremely valu- | 
| able The reader would probably be | 
surprised at how frequently pros- | 
; pects come into a shop having this | 
system of pedigreeing used cars and 
say that they have been sent by 


So-and-So, “who bought a car from}; 


you, and says you guys sre on the 
|square and that I can trust you to 
tell the truth about any rig I buy 
from you.” 

In making these suggestions, the 
writer does not mean to imply that 
used car managers or used car deal- | 
ers are a lot of gyps. They are not, | 
but the extra effort needed to take 
the customer completely into the 
‘dealer’s confidence regarding the 
vehicle he is buying creates the im- 
pression of trustworthiness, which is | 
a mighty valuable factor in any 
business. 


NATIONAL CAR SHOW TO 
HONOR FOREIGN GUESTS 


New York, Nov. 25.—An Interna- 
tional Day program at which auto- 
mobile leaders from abroad will be 
the guests of American motor man- 
ufacturers will be held January 9, in 
connection with the National Auto- 
mobile Show, Robert C. Graham, 
chairman of the export committee 
of the National Automobile Cham- 
ber of Commerce, has announced. 

Automotive sales, taxation, tariff, 
financing and operating problems 
are scheduled for discussion at an 
open forum which will. feature the 
afternoon program. 


' J. J. KENNEDY SPEAKS — 


sion of the industry. Salesmen, this is your department. Automotive || 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. 
your own experiences, success, failures to help your brother salesmen. 


| nedy, 


TO SALES STUDENTS 


Jersey City, N. J., Nov. 25.—The | 


| guest speaker at the salesmanship | 


class of Lincoln’ Evening High | 
School, Jersey City, was J. J. Ken- 
Hudson County sales man- 
ager of the Buick Motor Car Com- 
pany. Mr, Kennedy spoke on the 
need of proper sales training and 
outlined the qualifications necessary 
for a successful career. He also 
explained the methods used in the 
automotive industry and the way to} 


overcome buyers objections at the | 


present time. 

After the regular session, Mr. | 
Kennedy answered questions | 
brought up for discussion, and| 


helped the students with their in- 
dividual problems. 


AUSTIN DEALERSHIP 
OPENED IN NEW YORK 


New York, Nov. 
tors, Inc., national 
Austin automobiles, have opened 
New York wholesale and_ retail | 
tail headquarters at 1717 Broadway. 

A. J. Kulenski has been appo.nted | 
manager of this branch. Mr. Ku- 
lenski formerly handled both whole- | 
sale and retail sales for the Frank- | 


25.—Evans Mo- 
distributors for 








lin and Marmon organizations in| 
the New York district. | 
b eLonforde conten fo ofoets ep 

% | 


z | 


+ 
DEALER 
t DOINGS ¢ 





he oe oe a a Se it SS ts ee i Se 


BUFFALO, N. Y. | 


Charles Rooney has been appoint- | 
ed manager of the used car depart- 
ment of the Ford Motor Sales Com- 
pany’s business in this city. Mr. 
Rooney has been with the Ford} 
Motor Sales Company for the past 


five years and prior to that time 
had broad experience with other 
merchandising companies in the 
automotive field 

More than 300 dealers and rep- 


resentatives from Wyoming, North | 
and South Dakota and Montana at- | 
tended a series of meetings here this | 
week at which time J. W. Hutchins | 
of Detroit, director of Plymouth | 
sales of Dodge Brothers Corpora- | 
tion, told of the new Plymouth Six. 


ROCHESTER, MINN. 


R. L. Grundmeyer, formerly local 
manager of the G. A. Lewis Cor- 
poration, Reo, De Soto and Plymouth | 
distributors, has purchased the local 


branch and will conduct business 
under the firm name of R. L. 
Grundmeyer Company The new 
firm will be located at the same} 


address, 319 Ist Ave. S. W., and will 
conduct the sales, service and re- 
pair departments. 


SEATTLE, WASH. 


Advertising its new campaign to 


| De Soto 
Dodge 6 


| Oldsmobile = 


| Lowell 


j tal 


etail Salesmen— [his Is Your P 


age 


Used Car Selling Prices 


Automotive Daily News in this department offers for 
the benefit of its dealer and salesmen readers a compilation 


‘of pricés at which used cars have within the past few days 


been offered for sale by reputable dealers in various cities. 
These prices will vary on condition and from other causes. 
They are not presented as being the exact prices at which 
these models should be sold, but simply as the prices at 
which they have been offered for sale by dealers in the 


of this paper. 


various cilies. Other cities will appear in subsequent issues 


Des Moines, la. 


1932 
Auburn 
3uick (Lt.) 
Buick (Biz) 
Chevrolet 
Chrysler 


© edseseas 


Dodge 8 
Esscx 

Ford 4 

Ford 8 

Graham 
Graham 
FE:udson 
La Salle 
Nash 6 
Nash 8 
Oakland 


eed 445-'475 
645 
Packard 
Plymouth 
Pontiac 
Studebaker G 
Stutz a rekitc aes a 
Willys-Knight .. 
Williys-Overland 
Legend: ‘coach; 
‘brougham; “touring or phaeton. 
a sedan. 


385- 450 


speaker equipped ballyhooing 
music and sales taik, 
Broadway establishment. This bit 
of merchandising, coupled with sen- 
sational advertising of values, is get- 


car, 


“coupe; ‘roadster; ‘convertible; 


1931 1930 1929 
375 teak eee. 
750 '485 4295 
950 100 395 
300-'425 '226 ne 
1335 255-'345 275 
395 eaten ie 
695 295- 385 345- 365 
5 350- 485 ° 
‘295 eee sou 
235-325 185-'225 125-"135 
‘ 250 "285 
350 il 
ian . ‘315 
1650 *795- 1250 *150 
can '395 ‘195 
595 eens 
410 250 
450- 645 Te '225-'245 
1250 895 aed 
375- 385 245 "100 
345 145-'195 
325 275 
450 te 
550 bake 
309 185 


“victoria; “limousine; 


When no symbol is used the car is 


|Inc., has been using the loud- talk by Fred W. Parks, safety appli- 


jance director, on safety in autom>- 


in front of its|t 


yile operation. At the meeting he 


| ad on display a complete set-up ©; 


ting over, from all early indications. | 


BLOOMFIELD, IA. 


The Hiil Motor Company is to 
handie the Caevrolet and Oldsmo- 
bile lines in 
ing to an announcement 
Hill, cwner. The 
agency for this territory 
discontinued, 


ATLANTA, GA. 


made 
Pontiac 
has been 


"ea mh ss rer ere | a 
Frank N. Sim, director of advet lrection of the modern Pacific Coas: 


tising for the Dedge Brothers Cor- 
poration, Opened a well-attended re- 
sional meeting for Dodge dealers at 


ihe Atlanta-Biltmore Hotel. 
t 7 7 


Elwyn ‘Tomlinson 
nounced as president 
Automobile Company, 


has been an- 
of the Capi- 
distribu- 


jtors of Cadillac, LaSalle and Olds- 


mobile cars. The firm was formerly 
known the Martin 
Oldsmobile Company. It 


as 


is located 


jat 830 West Peachtree St. 


More than 100 service men were 


|euests of the Harris Wheel and Rim 


service equipment designed to tes‘; 
on the various parts of the car f¢ 
their safety, including brakes, lights, 
wheel alignment and steering. 


“DE VAUX JOINS WILLYS: 


this territory, accord- | 
by | 


TO HANDLE WESTERN 
OUTPUT AND SALi’ 


(Continued from Page 1) 
factory here 
This plant, which will employ 
hundreds of men will begin produc- 
Lion about January 1. This news w 
made public at a luncheon meetin,, 
in the Biltmore Hotel, attended by 


> 


,;more than a hundred Southern Cali- 


Cadillac- | 


clean up used models, S. L. Savidee,|' Company, where they listened to a | 





Activity in body business recently reported by the Federal 
The accompanying picture shows a view of part of the 
This department works nine hours per day 
cently been an addition of 25 per cent. to the working force of 
types of equipment. 


continues. 
cess of construction. 


business covers practically all 


Motor 


Truck Company, Detroit, Mich., 


There 


This increase in 


has re- | 








fornia automobile dealers and news- 
paper editors. 

“I am pleased to have successful!: 
interested Norman De Vaux in tak- 
the reins of our Western can 
paign. He is the outstanding aut’- 
motive figure of the West, a man 
whose achievements comprise a mos 
brilliant history of motor car sal 
development on the Pacific Coas, 
{ look forward to a substantially in- 
creased sales volume and to an en- 
largement of our Western dealer or - 
zanization. 

‘He will bring to Willys-Overlan? 
oyne of the keenest automotive mind; 
in the country and a wealth of man- 
agement experience in all phases ct 
Lhe business. He came to the Pacific 
Coast twenty-five years ago. Aficr 
uaking an exceptional sales record, 
ie introduced Chevrolet to the 
Western states in 1916. Sales suc- 
‘eSS Was instantaneous and over- 
whelming, whereupon he built a 
Chevrolet factory in Oakland, a 
property which was later sold ta 
General Motors Corporation.” 

In commenting on his new busi- 
ness affiliation, De Vaux said: “Tf 
am delighted to join torces with 
John N. Willys, the leader, who has 
held my admiration for many years; 
{ am sure this will mean the crea- 
tion of much employment in our Lo- 


ing 


assembly line, with many bodies in pro- | Angeles plant when it is re-openc: 
and six days per week. 
the body department. 
At present there are a large aumber of orders ahead 
;for bodies tor the new Federal drop-frame house-to-house delivery chassis, 


che first of the year, and our actiy 
ily for the coming season shouid 
spread a wave of prosperity fo 
many Western dealers.” 
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Service Rainbows 
A‘ the recent monthly meeting of the New York Auto- 
motive Service Association, the organization asked a 
number of trade paper editors to attend and give their ideas 
of the service business over the coming months. There was | 
no doubt as to what the trade paper editors thought. To a 
man they saw nothing but rainbows in the service sky. 

This opinion is based on such a firm foundation that | 
the service industry ought to go into 1933 with more) 
optimism than any other branch of business in the United 
States. 
We shall start the year 1933 with fewer cars in service | 
in the United States than were being operated at the begin- | 
ning of 1932. The average age of these vehicles will be 
greater. A large majority of them will have reached a stage | 
where minor repairs are almost an everyday matter. Every 
car owner knows this period in a car’s life, when small annoy- | 
ing things happen one after another. The only answer is 
service. 

It is quite probable that 1933 is going to see an increase 
in the purchase of motor transportation. Our vehicle manu- 
facturers fe!l that they will do 15 to 20 per cent. more busi- 
ness in 1933 than they are going to show for their 1932 
operations. Nevertheless, through the coming year we are | 
going to have with us a vast national fleet of motor vehicles | 
which have served their owners long and well, but have now | 
come into the period when constant service is necessary to 
keep them running. 

It may be accepted as a fact that the volume of service 
business during the next six or eight months is going to be 
larger than in any period in automotive history. But we 
want to urge upon our readers an understanding of the fact 
that this business is going to the service men who go out} 
and get it. It is not going to be evenly divided up among 
all service stations. It is not going to drift into the shop 
which sits waiting for it. It is going to the men who got 
out after it with every means at their command, 

To get his share of the vast service expenditure that will | 
be made during these next few months, the service man must | 
use advertising. He must call upon his local newspapers; 
he must use direct by mail solicitations; he must employ 
outdoor advertising and personal solicitation. 

And, furthermore, the first solicitation does not end the 
campaign; it simply begins it. The service man who hopes | 
to get his business must have a system of following up cus- 
tomers and seeing that he not only gets but keeps their busi- 
ness. The method of doing this will not always be the same, 
but we risk the assertion that the successful service man | 
today must devise a method of ho'ding his clients, as well | 
as one for getting them in the first place. 

There is no shadow of question that the service business | 
is going to be good, better than normal, during the coming 
months. The service man who neglects to go after his share 
with every means at his command, is making the mistake 
of his life and throwing away the best chance for profit that 
ever has been offered him. 





There used to be a joke about the customer who went 
into a dealer’s siowroom and told the manager he would like 
to see a “good used car.” The manager answered: “So 
would J.” 
has become a fact. 

The depression has brought many strange reversals of 
what we once considered normal. One of these is in the used 
car field, in some localities. It is a fact, for instance, that 
in New York city, some dealers actually could sell more good 
used cars than they are able to supply. This is true locally 


of other cities, though not every place is in this happy | 


situation. 
However, the fact remains that for the time being, the 
sed car problem generally is a little less pressing than it | 


| Orders 


lis now available to the trade. 


|see the return of happy days in the | came Ree 


| New 


eee te eae ee ee 
| COMINGEVENTS | 


In some sections of the country this ancient jest | 





has been for many years. If this is not a strange by-product 
‘f depression, we have not seen one. | 








Highlights in the News of the Week 


Culled From the Three Preceding Issues of A. D. N. 





Crowds 

Reports of the first four days’ 
showing of the new Plymouth Six 
models throughout the country indi- 
cate attendance at the showrooms 
in excess of expectations. During 
the first three days 15232 new 
Plymouth cars were sold at retail. 


Credentials 

The demand for credentials which 
are necessary for admittance to the 
annual Joint Trade Show of the 
N. S. P. A. and the M. E. M. A., 
which will open in Detroit Decem- 
ber 5, indicate a heavy attendance 
throughout the show. 


The E. G. Budd Company, Phila- | 
delphia, Pa., has received an order 
from the Chrysler Corporation for 
$5,000,000 worth of all-stee] bodies. 


Bow 

Announcement has been made that 
the new Buick lines for 1933 will | 
make their initial bow to the public 
December 3. 


Catalogue 
Pierce-Arrow has issued a new 
and different truck catalogue which 


' 





Beer 
Federal Truck Company officials 


truck industry with the return of; 
beer. There is a good market brew- | 
ing if the boys will hop to it. 
Notions 
Chicago automobile sales moguls | 
see a great chance to merchandise 
automobiles in department stores, 


The Steart Motor Corporation, 
Buffalo, N. Y., is offering a new} 
ihree-quarter-ton chassis priced at 


$695. 

Up 

Seaman Body Corporation, Mil- | 
waukee, Wis.. has returned 500 
workers, bringing its present force | 
to 1,100. 


| vate car 





| 
NOVEMBoR 
1k-Dec. 4.—Paris, Franee. Aeronautica! 
Show 
DECEMBER 
1- 2—-Washington, D. C. Highway Re- 
search Board, meeting 
2- %—Detroit. National Standard Parts 


Association Convention 


5—New Orleans, La. Association o} 
Asphalt Paving Technicologists. 


fi- ¥—New York. Annual Meeting A. 8 
M. E 


5-10—New York. Power and Mechantca) 
Engineering Exposition 

5-10—Detroit. Motor and Equipment 
Manufacturers Association, conven- 
tion, Hotel Statler 

5-10—Detroit. Third Annual Joint Trade 
Show, National Standard Parts As- 
sociat'on and Motor and Equipment 
Manufacturers’ Association, Conven- 
tion Hall 

fi- 4%—New Orleans, La. National As- 
sociation of Finance Companies 





annual convention 

12-145—Springfield, Dl. Automotive Trade 
Association annual convention, St 
Nicholas Hotel 


JANUARY 


-lt—New York City. 
bile Show, Grand Central Palace 
-14—San Francisco, Cal. Motor 


Ca: | 


~~ 


Nationa!) Automo- 


Dealers’ Association of San Fran- 
cisco. show | 

7-15—Los Angeles, Cal. Los Angeles Moto) | 
Car Dealers’ Association, twentieth | 
annual show | 

%-11—St. Louis. Automobile Dealers’ as 
sociation Show, Midwest Termina' 
Building 


9—New York, N. ¥ Society of Auto 
motive Engineers’ Show. meeting 
12—New York. Annual S A E. dinnes 
Hotel Pennsylvania 
12-13—Springfield, Lil. Illinois Automo- 
tive ‘Trade Association, meeting 
14-21—Newark, N. Newark Automo. 
bile Dealers’ Association. show 
14-21—Buffalo, N. Y. Annual show 
15-21—Cineinnati, oO Cincinnati 
mobile Dealers’ Association, show 
16-21—Brooklyn, N. ¥Y. Annual Show 
16-21—Philadciphia. Annual show 


Auto- 


16-24—Detroit. Highwey and Building 
Congress 

21-28—Boston, Mass. Boston Automobile 
Dealers’ Association Boston Com 
mercial Motor Vehicle Assoclation 
show 

21-28—Detroit, Mich. Detroit Automobile 
Dealers’ Association, show 


22-26—Detroit. Annual S A. E. meeting 
Book-Cadillac Hotel 


| 27-Feb. 15—Cairo. Egypt. Internationa’ 
Salon 

8-Feb. 4—Chie2go. National Antomobile 
Show, Coliseum 


Washineton 
Association 


28-Feb 5—Washington, D. C 
Automotive Trades 
show 

FEBRUARY 


1-11—Indianapolis. Twenty-second annua 
show, Indiana State Pair Ground 


9-li—Springteld, Ol. Springtieid Auto- 
mobile Dealers’ Association. show 

11-18—Kansas City, Mo. Kansas City Mo- 
tor Car Dealers’ Show 


27-Mar. 14—New York City. Chemica! Ex- 
position, Grand Centra! Palace 

20-21—Cleveland, O. Nationa) Petroleum 
Association, 





Bantam 

Austin announces its new 1933 
Bantam line with prices ranging 
from $275 up. 

Sales 


Polk revises previous estimates of 
new car sales for October to 63,000 
and trucks to 14,000. This is 700 


|units lower on cars and 200 off pre- 


vious estimates of trucks. 
Meeting 

Chevrolet Motor Company held a 
three-day convention in Detroit this 
week, which was attended by re- 
gional and zone managers. 
Motors officials 
meetings. 


Costs 

The Bureau of Census estimates, 
after a careful] study of reports, that 
it costs $19.29 to sell $109 worth of 
automobile, 
Drop 

General Motors Corporation an- 
nounced this week that it would 
abandon its gear operations at the 


took part in the 


| Erown-Lipe-Chapin plant in Syra- 


cuse and concentrate this work at 
Flint, Mich, 


Brakes 


Bragg-Kliesrath Corporation, Ben- 


dix subsidiary, announces a new 


| power brake unit for Ford cars, and 


also a clutch control unit for the 


Pay 
Automotive pay rolls at Lansing, 


Mich., are reported definitely better, | 
| while employment conditions in De- 


troit area are much improved. 


Local 
Sales of new passenger cars and 
trucks in San Francisc. and Wayne 


; county, Mich., are not up. 


Spiral 


A new schedule of rates for pri- 


about 11 per cent 


Promoted 
D. J. Willoughby has been named 
general] sales manager of the Pierce- 


| Arrow Moior Company, with head- | 


quarters in Buffalo. 


Law 
Lack of uniform state truck regu- 


latory laws is seen as a great bar- | 


rier to increased commercial car 
sales. 

A pproved 

Merchandising and _ engineering 


plans for the new unit to be built 
for the International Harvester 
Company by the Willys-Overland 
Company have been officially ap- 
proved by both companies. 


Model 
The National Association of Rail- 
way and Utility Commissioners, | 


meeting at Hot Springs, Va., have 
drawn up a mode! truck regulation 


|law to be submitied to the several 


states. 
Tax 


San Francisco automobile dealers, | 


| ON THE OTHER HAND ' 


cai J 





MEN’S HOSE MILL ACTIVE 


Charlotte, N. C., Nov. 25.—Pro- 
ducers of men’s 
continue to be the most active group 


in the knitting trade in this state, | 


according to reliable information 
gathered here. The majority of 
mills in this class have enough busi- 
ness to keep them on full time work 
through the remainder of the year. 


BOOSTS SALES BUDGET 

Cleveland, Nov. 25.—General Elec- 
tric Co. as a whole and the electric 
refrigeration department in partic- 
ular, is increasing its sales budget 
for 1933 because of an expected in- 
crease in business in the specialty 
field, P. B. Zimmerman, manager 
of the refrigeration department, 


isaid at the annual conference of 


distribiuors’ wholesale managers. 
PULP MILL RESUMES 

Syracuse, Nov. 25.—After having 
been closed for a yea”, the sulphite 
plant of the Raquette River Paper 
Co. at Unionville, near Potsdam, has 
been re-opened. The plant, with a 
capacity cf forty-five to fifty tons 
of pulp a day, will be operated on 
a basis of thirty tons a day for the 
present. 


General | 


insurance is suggested in 
Virginia which would reduce rates | 


seamless hosiery | 


jin the current issue of the associa- 
| tion bulletin, cite twenty reasons for 


|the repeal 
| taxes, 


| Battery 


| Prest-O-Lite reports a consistent 
|gain in replacement battery sales 
|during the past two months. 


of special automotive 


| Reorganize 

Kelsey-Hayes Wheel Corporation 
|announces plans for the complete 
| reorganization of the company. 


| Truck 
Available Truck Company an- 
|nounces a new 4,000-pound model. 
Oil 

Independent oil dealers meeting 
in Philadelphia have suggested leg- 
jislation to reduce tax on oils and 
|}automobile parts. 


Rubber 

Rubber production in British Ma- 
lay increased during October. 
Steel 
| Automotive orders have had a 
| bolstering effect of steel operations 
| during the past week. 
| Dodge 
| Sales of new Dodge cars and 
| trucks for the week ended Novembe1 
| 12, were 5.3 per cent. above the pre- 
|ceding week. 


‘REVENUE BUREAU 
CLEARS UP EXCISE TAX 


Nov. 25.—The Bu- 
|reau of Internal Revenue today is- 
sued a statement clarifying in a 
|mnumber of instances the application 
of the excise tax laws as they apply 
to various industries. Included in 
| the group are lubricating oils and 
autemobile parts. 

Lubricating oil, according to an- 
other one of the rulings, is not an 
accessory of an automobile, and its 
sale to an automobile manufacturer 
will be subject to the new tax of 
1/4 cents a gallon. Accessories to an 
|} automobile may be sold tax free to 
an automobile manufacturer under 
| the proper exemption certificate. 
| Automobile tools are not taxable 
when sold separately. However. 
where tools are assembled into a kit 
which is recommended for use in 
connection with a particular make 
of automobile, the tax attaches on 
the manufacturer's sale price of the 
kit. 

Wrecking cranes sold for mount- 
ing on trucks, towing cradles used 
in connection with service trucks, 
reboring machines, valve refacing 
machines, valve regrinders, are com- 
,pressors and paint-spraying equip- 
ment are not considered as parts or 
}accessories and are not subject to 
tax. 

Bushings, ball bearings, waterproof 
|cement, automobile paints, lacquers 
and gasket cement are not subject 
'to tax. However, the tax attaches to 
‘battery cables and ignition cable 
sets, battery box hold-downs and 
ignition wires when cut into pre- 
pared lengths. 

The tax also attaches to rebab- 
bitted connecting rods and reclaimed 
ibrake drums in which new steel 
bands have been Inlaid where they 
are placed in stock to be sold as 
parts and _ accessories. However, 
where these articles are recondi- 
tioned in connection with an imme- 
| diate repair job the tax does not 
attach. 
| Spool cable, linoleum, vicotrite, 
lignition wires and similar articles 
|when sold in bulk are not tax»ble. 
| However, if a person prepares these 
| articles to fit pariicular automobiles 
lhe is considered the manufacturer 
|of an automobile part or accessory 
jand is liable for the tax imposed 
|under section 606(c) of the Revenue 
| Act of 1°°2. 
| Semi-finished pistons are ta>able 
lif they have re*ched such a stage 
|that they consvituts articles com- 
| monly or commercially known as 
paris and accessories for automobiles 
}or motorcycles, regardless of the 
|fact that filting operations may be 
| required in connection with installa- 
| tion. 
| Piston pins particularly Ga signed 
| for tractors and pis‘~n rings and 
|pins smaller than those used in 
|motoreycles and larger than those 
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2? New American Standards 
Approved by A. S. A. 


American Standards Association 
has approved two new American 
standards and four American -ten- 
tative standards for methods of 
testing petroleum products and 
lubricants, and has also approved 
the revision of an existing American 
standard, and the advancement of 
four American tentative standards 
to the status of American standard. 

This action followed the indorse- 
ment and submittal to ASA by the 
sponsor (the American Society for 
Testing Materials) of recommenda- 
tions fré6m the Sectional Committee 
on Methods of Testing Petroleum 
Products ang Lubricants (Z11) con- 
cerning standards developed by 
A. 8. T. M. Committee D-2. .This 
A. S. T. M. committee is identical 
in title and personnel with the sec- 
tional committee. 

The following were appreved as 
American standards: 

Carbon Residue of Petroleum 
Products (Conradson ‘Carbon Res- 
idue”), (A. S. T. M. D 189-30), ap- 
proved with the ASA. designation 
Z-11.25-1932. 

Testing Gas Oils (gravity, distil-. 
lation, sulphur, carbon residue, four- 
point, viscosity, water), (A: S..T. M. 
D 158-28), approved with the ASA 
designation Z-11.26-1932. 

The titles of the approved Ameri- 
can tentative standards are: 

Expressible -Oil.and Moisture - in 
Paraffin Waxes (A S. T. M. D 308- 
29 T), approved with the ASA desig- 
nation Z 11.27-1932. 

Definitions of Terms Relating to 
Petroleum (A.S. T. M.D 288-30 T), 
approved with the ASA designation 
Z 11.28-1932. 

Dilution of crankcase oils (A. S. 
T. M. D322-30T), approved with the 
ASA designation -Z11.29-1932 

Precipitation number of lubricat- 
ing oils (A. S. T. M. D91-30T), ap- 


pty 


An interesting British body on a Hillman Mix chassis. This body 
is designed to give a maximum of air and sunshine or complete protec- 
It is manufactured by Salmon & Sons, with | 


tion, quickly and easily. 


a factory at Newton Pagnell, in Bucks. 











|nation Z11.24-1932. ; 


ae ---T. ER 


| 


| 


proved with the ASA designation | 
Z11.30-1932, 
The title of the American Stand- 
ard Method of Test for Distillation 
of Natural Gas Gasoline (Z11k-1930), 
which is A: S. ‘T. M. standard 
D216-1930, was revised to read: 
Method of ‘rest. for Distillation of 
Natural Gasoline (Z11,11-1932). 
Other revisions in this standard are 
confined to certain changes in the 
text to clarify the procedure and 
eliminate a form for recording data 
and to editorial changes in the text. 
The following American tentative 
standards were advanced to the | 
status, of American standard: 
Method of Test for Cloud and 
Pour Points of Petroleum Products 
(Z11e-1930), which now has the ASA | 
designation. Z11.5-1932. 
Method of Test for Metting Poms | 

| 





(of Petroleum (Zllv-1930), new ASA 


designation 2Z11.22-1932. 
Determination of Autogenous Ig- 
nition Temperatures (Z1l1w-1930), | 
new ‘ASA designation -Z11.23-1932.. 
Flash Point of Volatile Flammable | 
Liquids (K8-1923), new ASA desig- | 


These American standards are 
standards D97-30, 
D127-30, D286-30 and D56-21, re- 
spectively. P 

In connection with the advance- 
ment of these standards to Ameri- 
can standards, a minor revision, edi- 
torial in character, was made in one 
section of the standard Method of 
Test for Cloud and Pour Points 


(Z11.5-1932). | 


' AIR CLEANERS 
Los Angeles, Nov. 25.—Vortox 
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NEW TRUCK AND BUS 
SPARK PLUG 








Im providing spark plugs for the 
truck and bas. sérvice, it is necessary 
to meet a great diversity of con- 
ditions. 

In one particular field the loads 
are extremely heavy and the engine 
speeds comparatively slow. 
Champion No. 35 commercial in the 
% inch line, and the No. 10 com-~- 


This is the. second 


installment of an 





address made 


recently by R. G. Burr, Western editor of Bus Transporta- 
tion, before the St. Louis Section, S. A. E. 


In 1930 $1,860,000,000 was provided ®-— 


for road income through special mo- 
tor vehicle taxes and bond issues, 
state and local motor vehicles. Reg- 
istration and gasoline. taxes alone 
paid in 46.50 per cent. of this 
amount, whereas in 1921 they #e- 
counted for only 10 per cent. of the 
$1,000,000,000. income that year. 
General property taxes for state. and 
local road revenue decreased 14 per 


cent. in actual dollars in this period, | 


while the total income increased 
67.8 per cent. In other words, the 
trend is slowly but surely to relieve 
general -property taxes from sup- 
porting highways. and place these 
costs squarely. on the shoulders -of 
those operating motor vehicles. 


All payments by the Federal gov- 
ernment for: highway. construction 
are still less than what the govern- 
ment. has received from taxes of va- 
rious’ natures assessed. directly on 
the motor industry. Thirty-four 
states’ in 1930.did:not levy géneral 
property taxes for state highways 
over which the bulk of traffic moves. 
Twenty-three: of them made no spe- 
cial appropriations or general levies 
on property for: state highway: sup- 
port. Seventy-eight per cent. of the 
| state highway bonds floated during 
the last tem years~are to be repaid 
by special motor vehicle taxes. 

The motor carrier industry 


commissions, city councils, .county 
boards;. town “boards, state police, 


Manufacturing Company of Clare-{merciat in the. 18 mm. metric line }-highway patrols, constables; justices 
mont, Cal., is in production on aj|have been especially: designed to|of the peace and innumerable other 


large order of truck and tractor air | 
cleaner accessories, according to} 
James M. Judy, vice-president. 
ee 


oo” 
| 


} 








meet this condition, by the Cham- 
pion Spark Plug Company, Toledo. 

A plug for this kind of work must 
stand a lot of oil, and at the same 
time excessive heat due to the high 
torque.. This combination of con- 
ditions is designed to be~ met by. 
these two types of plugs. 


LASCO PLANS 
EXPANSION MOVE 


Lasco Brake Products Corporation, 
Ltd., of Oakland, Cal., manufactur- 
ers of Lasco brake liming, is begin- 
ning an expansion program which 


calls for immediate plant enlarge- | 


ment, extra machinery and equip- 
ment, additional men both in ‘the 


shop and on the road, and an in- coun 


ee 


agencies charged with enforcement 
of laws. State laws regulating mo- 
tor carriers have been in existence 
in some states since 1914, and since 
1929 all, with the exception of Dela- 
ware, have regulated motor carriers 
to some degree under state author- 
ity. Some of these.rules and regu- 
lations are so. definite as to pre- 
| seribe the size of seats and the per- 
sonat habits of drivers when off 
| duty. 

| Weight restrictions are being so 
| defined as to make the business of 
| correctly balancing a motor vehicle 
of considerable moment. Legisla- 
tors have not been interested in the 


tensive advertising and merchandis- 
ing campaigu throughout the entire 
try. 








ey 


The introduction of its 1933 line 


ee 


mounting brackets for quick instal- 
lation 


of five new automobile horns is an- 
| nounced this week by the Klaxon Other new horns in the Klaxon 
ee . {line are the elbow type Klaxon 
|division of Delco-Remy Corpora- | ..9¢_m» tor the conservative car; the 
tion. llow priced “31-C” in a new tear- 
The feature of the new line is|qdrop design; the “26-C,” full chro- 
the Klaxon “33,” an entirely neW|mium-plated with a 
/norn, described by officials of the |spun band-instrument brass trumpet 
}company as “louder and having ajto keep it back of the bumper line 
{smoother tone” than any previous and the “29,’ also more compact to 
|Klaxon. It is nicely proportioned | meet today’s demands for conserva- 
| with sweeping lines, and in either| tion of space ahead of the radiator. 
| the single horn or in the matched 
| set of two horns comes complete | able 
with floor button, wiring and| pairs. 


in single units or 


is 
The { regulated - by governors; -legislators,. 


} 
| 


shortened, | 


All new Klaxon horns are avail-| 
matched | 








quesiion of weight distribution, 
principally fixing the maximum 
weight df vehicle and sometimes the 
maximum load whiéh may be sup- 
ported on a single axle regardless 
of the number of wheels or type of 
tire equipment. 

The greatest amount of legislative 
activity in recent sessions dealt with 
trucks. There will be. considerably 
more of it at coming sessions. Ac- 
cording to the Texas law recently 
upheld by the ,United States Su- 
preme Court, no vehicle may operate 
on the highway with a load exceed- 
ing. 7,000 pounds, unless moving to 
the nearest common carrier point. 
Apparently, the highways will not 
be able to support more weight un- 
less railroads are to participate in 
the haul. If the shipment is tobe 
forwarded by rail, the highway may 
carry twice the weight and take 
shipments fifty-five feet in length. 
Vehicles over 6,000 pounds gross may 
not exceed twenty-five miles .per 
hour, Brakes must be adequate to 
bring. the vehicle to a stop within 
forty-five feet. Can any one believe 
truck operation in Texas is unregu- 
lated? It is expected vigorous at- 
tempts will be made to enact similar 
legislation in other states. 

In the opinion of Thomas H. Mac- 
Denald, chief. of. the United: States 
Bureau of Public. Roads; heavy 
trucks and. buses,.by reason of higher 
registration fees, and particularly 
through the. gasoline tax, are fully 
meeting all excess costs of construc- 
tion. due to increased thickness of 
Slab, made necessary by heavy loads. 
Ordinary highway construction is 
such that there is no overlapping of 
stresses if wheels are over thirty-six 
jinches apart. In ‘other words, the 
slab has to carry only the weight 
of each particular wheel. Total 
| weight is not a factor. He recom- 
mends that maximum whee! load be 
| limited to 9,000 pounds. For higher 
loads there should be an increased 
number ~ axles. The roads being 
| built today, he said, will Safely sus- 
tain this load per axle. He further 
| Stated we would build highways just 








——_—————— } 48 wide and just as thick if there 


| were no common carrier trucks or 
| buses operating. 

The highway department of Wis- 
;}consin has indicated that if all 


| trucks and buses were to be ex- 


hanes 1933 Lines 


| cluded from highway operation no 
|changes in highway specifications 


| (Continued on Page 6) 


| MARBLE-CARD ELECTRIC 
TO EXPAND ACTIVITIES 


| R. H. Garrison, 
| sales manager tor 
|Motor Company, 

has become 


former general 
the Universal 
Oshkosh, Wis., 
associated with the 
; Marble-Card Electric Company, 
| manulacturers of electrical machin- 
|cry, as vice-president in charge of 
| merchandise. As an electrical en- 
| Sineer—Purdue '16—Mr. Garrison’s 
| earlier training was in the General 
Electric organization, after which 
he _mManaged a specialty jobbing 
business, distributed automobiles 
and later joined the Universal Mo- 
tor Company. 

According to Mr. Garrison, 
Marble-Card have done little ad- 
vertising in the past, as they have 
catered to a limited clientele which 
has kept the factory busy during 
good times. The company took 
advantage of the depression period 
to re-tool for larger production and 
with the greater facilities now avail- 
able wider distribution will be 
sought through an extensive direct- 
by-mail campaign, supplemented 
with a small space approriation 
| which will be increased as distribu- 
|tion is expanded 

The company is a member of the 
National Electric Manufacturers 
Association, and manufactures a 
complete line of A. C. motors up to 
100 horse power and D. C. motors 
up to 75 horse power. 
¥ 
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whatsoever would be made. The 
greatest enemies of highway life are 
the elements, heat and cold. Design 


must be ample to care for the 
stresses set up by these two natu- 
ral forces which are greater than 
those imposed by loads on the road 
surface. 

Facts regarding the safety record 
of Greyhound bus operation, the 
country’s largest, show in 1930 .an 
average of 36,145 miles per accident. 
During the years 1929 and 1930, 535 
Greyhound drivers drove at least 
one year witout an accident of any 
nature. In the aggregate, these men 
drove more than 32,000,000 miles 
with clear safety records, and an ac- 
cigent, under Greyhound rules, is 
defined as any deviation from stan- 
dard safe operation, which may in- 
clude even a_ scratched bumper. 
Greyhound reduced its accidents in 
1930 to less than 50 per cent. of 
those recorded in 1929 and the end 
is not yet. According to the National 
Safety Council, from 1927 to 1930 
there was a general increase in ac- 
cidents of 21 per cent. Private cars 
had an increase of 37 per cent. and 
motorcycles an increase of 31 per 
cent. But during this same period 
trucks, taxicabs and buses showed 
decreases. The truck, 14 per cent. 
less; the bus, 19 per cent. less. In- 
formation compiled by the Travelers 
Insurance Company for accidents 
resulting in injuries in 1931 indi- 
cated that only 8 per cent. of the 
total involved buses. and 10.8 per 
cent. commercial vehicles, excluding 
taxicabs. Of fatalities, the bus was 
responsible for 1.1 per cent. of the 
total, and the commercial vehicle 
15.2 per cent. Buses are the safest 
vehicles on the highway. 


nearer to earning the 354 per cent. 
return allowed them under the 
transportation act than for any year 
since 1920, when the act was passed, 
except 1926. They earned 4.8 per 
cent., yet buses, trucks and private 
cars were quite plentiful in 1929. 

When it comes to railroad employ- 
ment figures, we find that the num- 
ber of employees has steadily de- 
clined since 1923, with the exception 
of a fractional increase in 1929 
amounting to only some 4,000 em- 
ployees. Rail employees cannot lay 
their unemployment to automotive 
transportation. 

Railroads always talk about their 
taxes. The rail tax bill totals 
roughly $1,000,000 a day, but the 
railroads have received from the 
haulage of automobiles, trucks, 
parts, gasoline, road materials of all 
types, about $400,000,006 annually, 
involving the handling of about 
3,000,000 carloads. Doesn’t it seem 
ather peculiar that the railroads 
hould openly defy those who con 
tribute directly or indirectly to their 
revenue? How many stockholders 
would tolerate such tactics when a 
Jarge customer is concerned? 

One railroad president has said 
that an increase in transportation 
facilities will not produce more 
business. I challenge this  state- 
ment. There are many perishables 
that never used to appear in hun- 
dreds of our markets before the 
advent of trucks because they could 
not withstand the time required for 
shipment by other means. 


a more rapid and economical move- 
ment of his goods. hould the 
small shipper, because he canngt 
afford truck ownership, be denied 
the use and economy of highway 
transportation which he can secure 
only by patronizing the common 
carrier truck? Buses stop at every 
station on every trip. Small com- 
munities have as good service as 
larger ones. 

American business men are being 
sold on the idea that railroads must 
be protected, or saving accounts, life 
insurance and other investments 
will be worthless, or nearly so. Of 
life insurance company holdings, 
only about 16 per cent. are in rail- 
road issues, and the vast majority 
of these are still far from worth- 
less. To save the railroads, burden- 
some regulation—not because users 
of highway service demand it—is 
being advocated. Higher taxation of 
competing forms of transportation is 
being urged to offset or overcome 
amy economic advantages highway 
vehicles may have. Supposedly, this 
is to insure “equality of opportunity,” 
or mean, in other words, the estab- 
lishment of the same rates by buses 
or truck as by rail, which in plain 
language means that the public, in 
the end, wil] pay a higher cost for 
passenger and freight carriage. 

It is doubtful if the average citi- 
zen is at all conscious that anti- 
highway activities may affect his 
pocketbook. This attempt of the 
railroads to artificially fix prices is 
one that has been tried many times 
before and always eventually fails. 
To force taxes up on highway oper- 


ation will mean a greater drain, 
sooner or later, on the _ public’s 
pocketbook. 


In 1929, railroads as a whole — No one denies that our railroads 


render a great and extremely neces- 
sary service. The investment in 
them should be protected up to rea- 
sonable limits and for reasonable 
periods of time. It is foolish, how- 


ever, to believe that everything 
about a railroad—expensive pas- 
senger terminals which are little 


used, and equipment now obsolete— 
should be perpetually included in 
plant account and entitled to earn 
5-54 per cent. Some of these fa- 
cilities should never have been pro- 
vided or long since abandoned. Per- 
mission to eliminate costly and no 
longer needed _ services, unused 


FINAL SHOW DRAWING 
SET FOR DECEMBER 2 
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hibiting companies which so far re- 
served space in the national shows: 
| PASSENGER CARS 

| *American Austin Car Company, 
| Butler, Pa.; Auburn Automobile 
| Company, Auburn, Ind. 


| Buick Motor Company, Detroit, 
| Mich, 

| Cadillac Motor Car Company, 
| Detroit, Mich.; Chevrolet Motor 


| Company, Detroit, Mich.; Chrysler 
| Sales Corporation, Detroit, Mich.; 
Continental Automobile Company, 
Detroit, Mich. 

De Soto Motor Corporation, De- 
troit,, Mich.; Dodge Brothers Cor- 
poration, Detroit, Mich. 

Graham-Paige Motors Corpora- 
tion, Detroit, Mich. 

H. H. Franklin Manufacturing 
Company, Syracuse, N. Y.; Hudson 
Motor Car Company, Detroit, Mich.; 
Hupp Motor Car Corporation, De- 
troit, Mich. 

“Lincoln Division” Ford Motor 
Company, 1710 Broadway, N. Y. 

Marmon Motor Car Company, 
Indianapolis, Ind. 

Nash Motors Company, Kenosha, 
Wis. 





Olds Motor Company, Detroit, 
Mich. , 
Packard Motor Car Company, 


Detroit, Mich.; Pierce-Arrow Motor 
Car Company, Buffalo, N. Y.; Pon- 
tiac Motor Company, Detroit, Mich.; 
| Plymouth Motor Corporation, De- 
troit, Mich. 

Reo Motor Car Company, Lansing, 
Mich.; Rockne Motors Corporation, 
Detroit, Mich. 

Studebaker Sales Corporation, 
South Bend, Ind.; Stutz Motor Car 
Company of America, Indianapolis, 
Ind. 
| Willys-Overland, Inc., Toledo, O. 
| TRUCKS 

*Chevrolet Motor Company, De- 
troit, Mich.; *Corbett Motor Truck 
Company, Henderson, N. C. 

“Dodge Brothers Corporation, De- 
troit, Mich. 

*Federal Motor Truck Company, 
| Detroit, Mich. 

“Stewart Motor Corporation, Buf- 
| falo, N. Y.; *Stutz Motor Car Com- 
| pany, Indianapolis, Ind. 

| “Willys-Overland Company, 
| ledo, O. 

| ACCESSORIES 

| SHOP EQUIPMENT 

| Alemite Corporation, 2650 North 
| Crawford Ave., Chicago, Il.; *Amer- 
lican Automatic Devices Company, 





To- 


| track, should be the real goal of the | 500 South Throop St., Chicago, II1.; 


| 


} 
| 


|unfair an expense to the public as|50M Ave., Detroit, Mich.; 


railroads, even though it means re- 
duced capitalization. 

A study of fifty-one railroads, with 
annual operating revenues of over 
$25,000,000 for the years 1930 and 
1931, showed that forty-five of them 
had a deficit of over $113,000,000 in 
passenger operation. These forty- 


| five carriers must have depended on | 
|freight revenues to make up this /| pany, 


passenger operation loss. This is a 
form of subsidy which shippers are 
paying, which is just as direct and 


any tax can be. 


| A shipper organization, the Na- 


| tional Traffic League, believes: 


There | 2. No 


1. That the public is entitled to 
| the benefit of the most economical 
and efficient means of transporta- 
tion of commerce by any instrumen- 
talities of transportation which may 
| be suited to such purpose. 
legislation should be at- 


have been great increases in the |‘¢™pted which has for its purpose 


consumption of fresh vegetables for | the stifling of any legitimate means 


the same reason. There are more 
travellers on the highways today 
than ever before, because the bus 
and private car have demonstrated 
that there are thousands of people 
who have time, but no money, to 
travel. With some 25,000,000 pri- 


vate cars in the country today and, | 


counting three persons to a family, 
there are left some 40,000,000 peo- 
ple who are unable to use the high- 
ways which they in part pay for un- 
less they have good friends or can 
avail themselves of a common car- 
rier bus. Does‘any one believe that 
these people should be denied the 
use of the highway to which they 
have in some degree contributed? 
J. V. Denigan, passenger traffic 
manager, Illinois Central System, 
admits “there is, too, a certain ele- 
ment which seems to prefer the 
highways and therefore uses the 
buses through choice.” 

The large shipper, with his own 
trucks, is able therefore to take ad- 
vantage of the highways and secure 


| of transportation. 


3. To the extent that any govern- 
mental regulation of the rates and 


charges of any form of transporta- | 


tion is undertaken, the determina- 
tion of maximum reasonable rate 
and charges should be based upon 
the operating conditions in that par- 
ticular field of transportation, to- 
gether with other pertinent condi- 
tions, and should not be determined 
by mere relation to the rates and 
charges of competing agencies of 
transportation. 

4. Efficient railroad transportation 
is essential to the welfare of the 
nation as a whole, but this declara- 
tion does not mean that efficient 





highway and waterway transporta- 
tion is not also essential to modern 
commerce. 

5. Reasonable compensation should 
be paid for the use of public high- 
ways by commercial vehicles. 

The greatest losses in the business 
world today occur in distribution. 
The bus, truck and automobile are 


|*Arrow Head Steel Products Com- 
| pany, Minneapolis, Minn. 
| *Bond Electric Corporation, 257 

Cornelison Ave., Jersey City, N. J.; 
Bendix Aviation Corporation. 401 
|Bendix Drive, South Bend, Ind.; 
;*Brunnel Manufacturing Company, 
| Utica, mm. ¥. 

*Cedar Rapids Engineering Com- 
Cedar Rapids, Ia.; Chilton 
|Company, 58th and Jefferson St., 
| Philadelphia, Pa.; Continental Mo- 
tors Corporation, 12801 East Jeffer- 
*Custom 
Built Tire Corporation, 161 West 
| 64th St., New York. 
| Electro Products Company, 
Broadway, New York. 

Fleet Owners List, 1819 Broadway, 
New York. 

*Gits Brothers Manufacturing 
Company, 1846 South Kilbourne 
} Avenue, Chicago, Il. 
“Hall Manufacturing Company, 
| Toledo, O.; *Harley-Davidson Motor 
|Company, 3700 West Juneau Ave- 
nue, Milwaukee, Wis.; Hercules 
| Motors Corporation, Canton, O.; 
"Heintz Manufacturing Company, 
Front and Olney Streets, Philadel- 
| phia, Pa. 

*Imperial] Brass Manufacturing 
Company, 1200 West Harrison Street, 
Chicago, Ill.; “Indian Motocycle 
Company, Springfield, Mass. 

Atwater - Kent Manufacturing 
Company, Philadelphia, Pa. 

Libbey-Owens-Ford Glass Com- 
pany, Nicholas Building, Toledo, O.; 
Lyon, Incorporated, Fourth and 
Railroad Avenue, Asbury Park, 
N. J.; Lycoming Manufacturing 
Company, Williamsport, Pa. 

Miller Wheel Corporation, 350 
Madison Avenue, New York; Motor, 
959 Eighth Avenue, New York; Mot- 


1931 





jattempting to find their proper 

place in distributing goods and per- 
sons. If left alone, they will event- 
ually find it and the country will as 
a result have the most economical 
transportation services possible, - 


or Improvements, Incorporated, 365 
Frelinghuysen Avenue, Newark, N. J. 

Overhead Door Corporation, Hart- 
ford City, Ind. 

Pines Winterfront Company, 1135 
North Cicero Avenue, Chicago, I11.; 
Pittsburgh Plate Glass Company, 
Pittsburgh, Pa.; “*Prismatic 


Place, Brooklyn, N. Y. 

"R. C, A.-Victor Company, Incor- 
porated, Camden, N. J.; Radiator 
Specialty Company, Charlotte, N. C. 


Simplicity Manufacturing Com- 
pany, Port Washington, Wis.; 
*Standard Oil Company of New 


York, Incorporated, 230 Park Ave-| 
Stewart-Warner | 


nue, New York; 
Corporation, 1850 Diversey Boule- 
vard, Chicago, I1l.; Sunnen Products 
Company, Incorporated, St. Louis, 
Mo. 

*“Titeflex Metal Hose Company, 
500 Frelinghuysen Avenue, Newark, 
N. J.; Transitone Automobile Radio 
Corporation, C and Tioga Streets, 
Philadelphia, Pa. 

*Wadell Engineering Company, 
Newark, N. J.; ‘Warshawsky & Com- 
pany, 1915 South State Street, Chi- 
cago, Il. 

*“X” Laboratories, 
Street, New York. 


N.T.D.A.HAILS — 
"PRICE. RAISE 


Chicago, Nov. 25.—That the re- 
cently inaugurated revision upward 
in tire prices is one of the greatest 
benefits the entire industry has re- 


ceived this year is the contention of 
the National Tire Dealers Associa- 
tion, which not so long ago was wag- 
ing a bitter battle against the policy 
of cut-throat competition, which it 
'declared was greatly harming the 
manufacturer and retailer alike. 

Commenting upon the effects of 
the price increase, the N. T. D. A. 
stresses the point that it brought 
“not only the relief desperately 
needed by both manufacturers and 
dealers but also emphasized the fact 
that co-operation is better than 
competition, whether it be among 
the factories or retailers.” 

“Dealers welcomed the boost up- 
ward as much as the factory men,” 
the association’s statement contin- 
ues, “and none of them today would 
like to return to the kind of war- 
fare where everybody loses. 

“Every one in the trade agrees 
that, properly conducted, the tire 
business should be one of the most 
Satisfactory callings to be en- 
gaged in.” 

As evidence of the improvement 
in sentiment among dealers since 
the price increases went into effect, 
the association points out that this 
greater optimism over prospects in 
the retail trade found expression in 
a stimulus of interest toward the 
association on the part of dealers, 
along with greater participation by 
them in national and loca] associa- 
tion affairs. 


25 West 45th 





NITE COACHES 
Los Angeles, Cal., Nov. 25.—Pick- 
wick Motor Coach Company, man- 
ufacturer. of Pickwick Nite-Coach, 
recently turned out at its Inglewood 
plant the first of an order of twen- 
ty-four coaches for Columbia Nite- 
Coach Lines of Dallas, Tex., involv- 
ing an order of $450,000. 


New Dealers 
| Appointed 


PENNSYLVANIA 
De Soto—W. C. Krader, Belle- 
fonte; Albert B. Bulmer, Philadel- 
phia. 
Nash — Marmon Philadelphia 
Company, Philadelphia. 
Rockne—Tilbrook Motors, Aspin- 
wall; R. Grier Miller, West Chester. 
Studebaker—Harlacher’s Garage, 
Hanover, 

SOUTH CAROLINA 
Rockne—J. C. Hasty, Dillon; S. E. 
Mercer, Georgetown; W. M. Vause 
& Son, Kingstree. 


TEXAS 
Rockne—John W. Furrh, Jr., Was- 
kom; C. J. Smith, McKinney. 

UTAH 
Studebaker—Service Garage, Rich- 
field, 






VIRGINIA 
Willys-Overland — R. B. Moore, 
Inc., Reedsville. 


ee 


Plug | 
Corporation of America, 14 Dunham | 





PLANNING TO REPEAL 
| TRUCK, BUS SIGNAL 
LAW IN NEW JERSEY 


Trenton, N. J., Nov. 25.—Senator 
David Young of Morris, chairman of 
|# special committee named by the 
|majority group of the 1933 Senate 
to study the new law requiring large 
trucks and buses to install auto- 
matic signaling devices, announced 
“out-and-out repeal” will be recom- 
mended. 

Young’s announcement came & 
|few minutes after a three-man com- 
mittee was named to confer with 
Harold G. Hoffman, commissioner of 
motor vehicles, on plans for amend- 
ing the law to avoid ceztain manu- 
facturing companies having a mon- 
opoly on the devices. Senators John 
Barber of Passaic and Albert F. 
Woodruff of Camden were the other 
| members. 

Clifford R. Powell, to be leader of 
the Republican majority in the 1933 
Senate, said it was decided at the 
|}caucus the law, which becomes ef- 
fective January 1, should not be re- 
pealed, on the ground it would “up- 
set the whole motor vehicle act.” 
When Young announced plans to 
repea] the law, however, Powell re- 
marked “That's a good idea, because 
I understand the manufacturers are 
putting the high pressure on some 
of the trucking concerns.” 

The signal] devices required under 
the law, passed by the 1932 Legis- 
lature, would indicate the direction 
in which trucks and buses intended 
tc turn. Powell expressed belief cost 
of enforcing the law would be pro- 
hibitive. 





Paterson, N. J., Nov. 75.—Co-oper- 
| ating with other organizatigqns in the 
State, the Paterson Chamber of 
Commerce is readying itself to vig- 
orously combat the new law which 
will make it necessary for all com- 
|}mercia] vehicles to install electrical 
| devices designed to signalize right 
|or left turns. 

| “The iaw is as unreasonable as it 
is ambiguous,” John J. Fitzgerald, 
secretary, and John M. Zachara, 
traffic manager of the chamber of 
commerce, said in revealing the 
local organization’s plan to fight it. 

Conferences with Motor Vehicle 
Commissioner Hoffman and other 
officials, they said, had availed 
|nothing more than the definite an- 
nouncement by the commissioner 
that he would make a blanket ap- 
plication for the act. That is to 
say that, while there are probably 
only 80,000 motor trucks in the state 
which, by the terms of the act, must 
be equipped with devices, owners of 
the entire 140,000 will have to secure 
them because Hoffman had said 
his department hasn't sufficient per- 
sonne] to inspect the individual 
trucks. 

The chamber will fight to have 
the law repealed. If this is not ac-« 
complished at an early session of the 
legislature then the measure will be 
attacked in the court on the basis 
of its numerous ambiguities. Or 
else, the chamber will insist, Hoff- 
man’s department should be given 
sufficient personnel to enforce the 
law as it was intended and as it 
states. 


MIDWEST CAR SALES 
DECLINE IN OCTOBER 


Chicago, Nov. 25.—Automobile 
sales in the Middle West during 
October were considerably smaller 
than a year ago and also declined 
from the September totals. Sales of 
new cars at wholesale were 56.4 per 
cent less than in September and 69 
per cent. less than a year ago. 

At retails, new car sales dropped 
17 per cent. from September and 43 
per cent. from a year ago. 

Inventories of cars declined 20.2 
per cent. from the previous month. 
Sales of used cars fell off 4.7 from 








September. 
The monthly report of the 
Seventh Federal District showed 


relative improvement in the furni- 
ture industry, the small recesssion of 
5 per cent. in current orders for 
October comparing with a 13 per 
cent. decline in October, 1931, while 
shipments gained 10 per cent. this 
year against a loss of 4 per cent. a 
year ago. Operations averaged 41 
per cent. of capacity, two points 
under September and six points 
under the rate maintained in 
October, 1931. 
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_ehe corner. Well, 

a & Lexington /:ve., 

Central Palace, where 

, will start its own revival 

alers, more distributors, in- 

essories, parts, shop equipment, 
g figures for a change. 


. ork show will be the starting point. 

. otk and Chicago shows this year will 

ater importance than ever before. What 

,ou going to do to interest the trade at the 
shows and after the shows? 


The show issues of Automotive Daily News 
will, as in year's past, constitute the quickest 
method of carrying your sales messages to the 
automotive industry ‘at lowest cost. Apart from 
the number of copies.to be distributed and the fact 
that the rates are-no higher, there are other rea- 
sons why you should use these show ‘issues.. Here 
are some of them: High reader interest. Visibility 
of all advertising copy. Any frequency desired. 
Multiple readership (average over six readers per 
copy). Large size page. Economy. Less than 
page space can be seen hence more insertions for 
same expenditure. No color or special positions 


DAY, NOVEMBER 26, 1932 


.s Here - -- For You 


DISTRIBUTION 
Six Issues at Each Show 
Total distribution for each show week ... 165,000 
ALL TRADE 
Total for week 
3,000 Daily at hotels, show booths, dealer 


meetings, conventions, etc. ...... 18,000 
4,000 Daily to truck fleet owners. Machol 
list rotated during the week ........ 24,000 
5,000 Additional vehicle dealers not among 
net paid subscribers .............. 30,000 
4,000 Selected service stations ...... .. 24,000 
500 Jobbers of accessories, parts, shop 
GE". s cWabeedecdncsee oss 3,000 
1,000 Engineers, production men, etc., not 
regular subscribers ............. 6,000 
10,000 Regular daily distribution, including 
Sa Oe hs Ci cheek ve acdetes 60,000 
Total for each show week ..... 165,000 
Avg. daily distribution ...... 27,500 


Known for many years as the only paper to 
publish news when it 1s news, Automotive Daily 
News will not reduce its efforts during the 1933 
shows either in ediiorial coverage, or distribution of 
copies. See that your advertising copy is in all 
the show issues; Get your story across to the trade 


~when you can reach the greatest number on any 
- day, and reach them when they are eagerly await- 


ing the news of the shows and the news of the 





needed to insure visibility. 


industry elsewhere. 


No Buried Ads 


wr your advertising appears in these show issues it will be carried 
to the trade in the quickest tame and because of the visibility of all 


ac: ertising copy, your ads will be seen. Your copy will be on the same page 


with valuable news. 


= Sniow Issues = 


Closes 
I ga il a oa January 5 
Ns ibis ide ae January 6 
~ Rit hi Gre ea Cote Cae January 8 
I te SE a Oe January 9 
Ts 8 So January 10 
oy cure dame be ee oA January |] 





H. A. Tarantous, 
Automotive Daily News, 
350 Hudson Street, 

New York City. 


While I am in New York please deliver a copy of 
each New York Show Issue to me at 
Re AMINE RE i 8 tl te ote ek 
Company .... 


MS £10 8 S6.4.8 6.8 @ 645658 2a 66 8s ) EDO oe O68 oe 


Permanent business address..............00eceeece 





Chicago 


Closes 
SS ECE OE Tere Tee January 26 
ie Lewes veh iawn ues January 27, 
a ed January 29 
NS ees Clubs awaeace January 30 
tS Pere Teer re January 31 
TR i bo Se February | 


Who’s Who at the Shows—Reserve Your Copy Now 
Each year Automotive Daily News publishes names, titles and 
addresses of New York Show exhibitors and visitors, including manufac- 
turing executives, jobbers, dealers and others. 
The first show issue will contain this tabulation, the most complete 
listing of its kind available to the trade. 


[f you want to reserve a copy now, drop us a line today. 


Automotive Baily News 


H. A. TARANTOUS, Bus. Mgr, 350 HUDSON STREET, N. YY. C 
DETROI1 OFFICE: Geo. M. Slocum, Manager 
Fisher Building, Detroit, Mich. 
WESTERN OFFICE: Willard R_ Cotton, Manager 
33 Ne. Michigan Ave., Chicago, Ill. 
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In and About the Plants 


By Chris Sinsabaugh 





(Continued from Page 1) 


Chrysler 


Chrysler plans for 1933 have been completed and oked | 


but as yet no details as to what they are 
are forthcoming. In the meantime Chrysler dealers have 


their hands full with Plymouth. According to ) 
received at Chrysler headquarters, the new six is moving 
fast. A remarkable proof of this was had on the day when 
the new Plymouth was announced. By 5 o'clock introduction 
day there had been received orders for 1,000 additional 
Plymouths from Chrysler dealers who discovered that they 
had underestimated when placing their original orders. . 

A feature of the week has been the number of new dealers 
who have visited the factory. Many of them never had been 
there before. And most of them came from small towns, 
which is encouraging and showing that business in those 
localities is picking up. . . Driveaways had slowed down 
prior to the Plymouth introduction, but since they have 
picked up. 


by Walter Chrysler, 


Hudson-Essex 


The big plant is cleaning up in anticipation of 1933. 
Fourteen road men were in this week for a conference and 
to learn of the new program. 
tion t 
over the outlook. Three of the leading distributors also 
checked in. They were told the plans, but were shown noth- 
ing. The visitors were Earl Butler of Chicago, Fred Ordway 
of Boston and Ned Gomery of Philadelphia. They were 
optimistic but conservative in predicting as to 1933. Before 
posing as prophets they want to see how the country reacts 
to the national e'ection. . . . As to sales, the statistician 
reports that a study of Polk’s report on October registrations 
in seventeen states and the District of Columbia Hudson- 
Essex shows an increase over October of last year. 
figures, they say, 
being the only company to show.an increase of registrations 
over 1931 for this period and from these states. The indus- 
try generally is off 30 per cent., they say, as compared to 
1931, for this period of zones covered. 


Graham-Paige 


Retail sales reports continue on the up-slope, according 
to E. G. Payton. The current reports show a continuance 
of the upturn reported for the previous week . . 
Polhaus, secretary to Robert C. Graham, executive 


departments handling the baby Graham models (18-inch 
wheel base jobs). He talks of the “sales” 
as earnestly as the factory executives discuss the success of 
the big cars. “Our exports are picking up wonderfully,” 
says Polhaus. “In the last week we have received orders 
from Valencia, Spain; Utrecht, Holland; Praha, 
slovakia; Rio de Janeiro, Brazil, and Copenhagen, Denmark. 
I am now thinking of arranging for driveaways. . 
Driveaways continue regardless of the weather. J. R. Wel- 
liver, Shamokin, Pa., dealer, and E. C. Dorsey, Urbana, O., 
dealer, drove away Grahams during the week. Other visi- 
tors were Lee Knapp, manager of Millikan Motors, Inc., 
Altoona, Pa., Frank Lukavsky, Marshalltown, la., 
H. Epstein and J. J. Ginsberg of the Hotchkiss Motor 
Service Company, Brooklyn, N. .Y 


Dodge 


Every effort in a production way is being made to get 
out the new sixes to stock dealers in anticipation of the 
debut at show time. 


and truck sales registered another sensational increase for 
the week ended November 19. During that period sales 
of Dodge cars gained 27.1 per cent. over the previous week’s 
record, Plymouth passenger car sales by Dodge dealers more 

than doubled, the exact rise being 113. 6 per cent., making a 





They were given the presenta- | 
theme, and reports have it they are greatly enthused 


jof heating, 


These |! 
. . . . . | 
place Hudson in the unique position of 





Ed | 
vice- | 
president, is also head of the sales, production and shipping | 


of this model just | 


Czecho- | 


and | 





; : | not 
Business this week has been remark- | 


ably good and the report is handed out that passenger car | 


URGES DEALERS T0 
CLOSE SUNDAY AND 


3 NIGHTS WEEKLY 


(Continued from Page 1) 
members for an expression of their 


attitude. This symposium inspired 
a letter from Mr. Wehmeier, in 
which he outlined a plan fpiling 


for closing of dealer stores on Sun- 
day and three evenings each week 


| during the second half of the year. 
reports | 


“In the past ten years we have 
seen splendid, strong business Cis- 
tricts spring up throughout the out- 


| lying portions of our city, and prac- 


tically all of these merchants have 
gone on a basis of keeping their 
places closed on Sunday, as well as 
three nights each week, these nights 
being Monday, Wednesday and Fri- 
day,” said Mr. Wehmeier in his let- 
ter, the conicats of which are re- 
vealed by the C. A. T. A. 

“It is my belief that the automo- 
tive industry can save considerable 


|money in its operations during cer- 


tain portions of the year by adopt- 
ing the same policy, and I believe 
the portion of the year is from July 
1 to the end of the year. 


close from about the first of the 
year to July 1, as the majority of 
our business in that period is secured 
from personal contacts. 

“If we could close from July to 
January on Sundays and perhaps 
three nights each week, we would 
save on the cost of lighting our 
establishments as well as the cost 
not to say anything 
about the cost of cleaning and other 
miscellaneous items. 

“This would also give our organi- 


| zation an opportunity for relaxation 


such as ether working men enjoy, 


and no doubt they will be _ better | 
fitted for their work. 
“IT do not think it will ever be 


possible to get all dealers to agree 
upon this subject or to get a uni- 
form time of closing, but if some 
of the leaders in the industry would 
take it upon themselves to close 
their establishments during the 


winter period, when we can make | 


big savings, I believe all others 
would gradually follow the course, 
as they will find they are not get- 
ting sufficient business these three 
evenings to warrant the expense they 
are put to.” 


NEW TRUCK CODE 
FOR PENNSYLVANIA 


Philadelphia, Nov. 25.—The Pub- 
lic Service Commission has codified 
and approved regulations governing 
motor truck transportation in this 
state marking the climax of the 


. . . . | 
commission's two-year campaign to} 


place all trucks under commission 
regulation. The new code covers 


| the entire operation of truck freight 
The code was adopted fol- | 


service. 
lowing a series of public hearings 
in Harrisburg, attended by repre- 
sentatives of every man truck oper- 
ators in the state. 

Although since 1914 the commis- 
sion has had potential control of 
trucks, as well as rail 
carriers, application of the law was 
begun on an exiensive scale 
until two years ago. With the in- 
creasing volume of truck operation, 
the commission started a campaign 
to locate all uncertified truck 


freight operators and require them | 


to apply for specified rights. Most 
of the truck operators have been 
certified on a more restricted basis, 


I do not | 
feel it would be wise for dealers to | 


and other | 


9 


Continental Survey Shows 


|factors that unquestionably would 


influence their 
car. 

“In the matter of cylinders, it is 
significant that the lower the price 
class the greater the popularity of 
‘the ‘four.’ This'popularity has been 
gained at the expense of the ‘six’ and 
‘eight.’ 

“In dropping from the $500 class 
jthrough the $450 class to the $400 


class, the percentage of votes for 
four cylinders increased more than 
400 per cent. 

“It is worth contemplating 
whether this swing toward the ‘four’ 
would continue if some manufac- 
turer should invade the price classi- 
fication below $400. 

“From $500 up, the 
‘six’ is overwhelming. 

“Further analysis of the returns 
favor gasoline economy over high 
speed. Here again the preference in- 
creases as the price range decreases. 
Only 60 per cent. in the $1,000 class 
voted for economy, 65 per cent. in 
the $800 class, while in the $400, 
$450 and $500 brackets economy re- 
; ceived 80 per cent. of the votes. 

“Sixty miles an hour for top speed 
takes first place in all except the 
$1,000 price class. There a speed of 
seventy miles an hour is favored, 
with fifty miles an hour as third 
choice. In the two low price brackets 
($400 and $459), sixty miles an hour 
ranks first, fifty holds second place 
and seventy is a poor third. All other 
classifications except the highest put 
sixty miles an hour in first place, 
seventy in second and fifty in third. 

“Features of design and contruc- 
tion brought out equally pronounced 
trends of choice in many cases. Many 
of the answers were anticipated but 
some were equally unexpected. 

“The total replies covering all price 
classes gave the largest majority in 
the ratio of twelve to one to modern 





lead of the 








|streamlining. Next in order is the 
;}Gemand tor door pockets. Other 
marked choices are for adjustable 


front seais, 
in the 
visors. 

“Other features were defeated by 
just as wide margins, thus putting 
them in the class of non-essentials 
for cars ketween $400 and $1,000. 
Outstandiny among the features 
turned down are vanity cases, auto- 
matic gearshifting, heaters, cigar 
lighters, ash trays, arm rests, free 
wheeling 17d the automatic clutch. 

“Voting on still other features was 
evenly divided, without a decision 
one way or another. There were 
practically as many votes for as 
against these items. In this group 
are Oversize balloon or doughnut 
tires, the automatic choke, radiator 
shutters and floating power. 

“The same acceptance or rejection 
of construction features which holds 
true for the total vote in all price 
classes also governs, as a rule, in 
each individual price bracket. There 
|is a total absence of the divergence 
that prevailed between the low and 
| the high prices in choosing the 
|number of cylinders, picking econ- 


safety glass, 
instrument 


a glove box 
panel and sun 





ithe first 
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Economy as First Choice 


| (Continued from Page 1) 


,omy against high speed, or delerm- 
choice of a motor | 


ining the most acceptable top speed. 
“The preference for one color 


holds through the full scale of prices 
except in the high $1,000 class. In 
all but that class the vote places 
black first. blue second, maroon 
third, tan fourth, green fifth and 
gray sixth. In the $1,000 class, black 
and blue are tied for first, maroon 
and tan are third and fourth re- 
spectively, just as in the totals, 
while gray is fifth and green sixth. 
In all price classes, black and blue 
stand out far ahead of every other 
color. 

“The final question: ‘Do you in- 
tend to buy a new car?’ resulted in 
almost a tie vote. The ‘noes’ won 
by only sixty-eight votes. In the 
$400 and $450 brackets, however, the 
number who said they would pur- 
chase a new car actually exceeds 
those who would not by seventy-one. 

“These 5.009 replies show quite 
conclusively, it seems to me, that 
the greatest activity in 1933 will be 
found in the very low price fields. 
Features of design, construction and 
performance which contribute to ef- 
ficient and economical performance 
will continue in high favor, while 
many of those articles of design and 
construction which are largely orna- 
mental or so-called luxury features 
will not be essential to the sale of 
the lowest priced car.” 

Of great interest in connection 
with this statement by Mr. Angel 
is a story appearing in the Grand 
Rapids Press to the effect that Con- 
tinental will shortly begin produc- 
tion of a four-cylinder model and a 
light six. These cars will not be 
given a public showing until the 
New York national show in January. 

The Grand Rapids newspaper 
quotes Ray Sacket, publicity director 
of Continental, ts the effect that 
while materials are beinz received 
and stacked along the assembly 
Jines in the Grand Rapids plant, the 
greatest activity of the company just 
now is in building a dealer organi- 
zation. ‘Continental has sent 11,000 
prospective dealers sales information 
regarding the cars and we are being 
flooded with replies, more than 100 
coming in daily,” Sackett said. “By 
week in December forty 
field representatives wil] be inter- 
viewing dealers and_ prospective 
dealers.” 

Production by Continental on 
new lines will mean that approxi- 
mately 1,000 men will be recalled by 
the Continental plant in Muskegon 
and the Hayes Body plant in Grand 
Rapids. All these men will be for- 
mer employees, and it is estimated 
production of 209 cars a day 
possible with the enlarge« 


its 


be 
staff. 


CUTS ACCIDENTS 

Akron, O., Nov. 25.—An average cf 
63 per cent. reduction in accidents 
ir. seven subsidiary Goodyear Tire & 
Rubber Company factories for the 
‘irst ten months of cthis year, as 
against the similar period for 1931, 
is announced by the safety division 
of the company. 





(Continued from Page 2) 
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an _ Q ¢ > while others were ordered to cease 7 ma 
combined passe ager car gain of 69.9 per cont. ees -—— operation in cases where the service}8 cents in stamps. It cost me 13 cents additional for that 
truck sales during the week climbed 22.7 ee cent. S| given was deemed unnecessary. overweight. I could have split it into two separate letters 
gives a grand total increase in number of vehicles sold by | Among other features, the code just and saved a nickel! 
Dodge dealers of 61.9 per cent. adopted requires all truckers to save ' i : 
SS ee ea | WE CRIB FROM the last issue of Rockne P-E-P, for 
Reo number of trucks used and requir-| Sales Manager Frank Wiethoff says the idea is not copy- 7 
. Se ee ‘oly | ing fixed schedules sration.| righted. It has to do with the possibilities of the rural mail- 
‘ ansing »y say ths -ations point to a lively | img fixed schedules of opera ; 1 
Out at Lansing thay say that indice > L Shipments over connecting short! man as an automobile prospect. And it sounds logical—and 


fleet business next year. Reports have been coming in of 
late that show fleet operators are coming into the market 
because they find the old vehicles are w earing out and that 


distance lines are governed by other 


Wiethoff is passing it along to his dealers 
sections of the new code. 


ANALYZING T HE. a D.. iain figures that, in the 





CARTAGE BANQUET 


it is no longer economy to keep them running. In conse- 


quence, it is anticipated that considerable business in this | 


field will bob up with the turn of the year. . . . One indica- 
tion is found in the order received this week from Fred 
Schmitt, president of the Maumee Valley Motor Company of 
Dayton, O., who has sold eight school buses to the Beaver 
Creek Centralized School of his city. The bodies are being 
built by the Burkett Closed Body Company of Dayton, and 


(Continued on Page 12) 





Chicago, Nov. 25.—The annual 
banquet of the Cartage Exchange of 
Chicago, the city’s largest group of 
motor truck users, will be held Jan- 


uary 21 in the Red Lacquer Room | 


of the Palmer House, it was an- 
nounced today by William Broder- 
ick, chairman of the arrangements 
committee. Expectaticns are that 


more than 400 will attend, 


first place, the rural carrier really needs an automobile, and 
one in the low-price class, Rockne says. Second, he has a 
civil service job, and third, he has had only one salary 
decrease—8 1/3 per cent. on the salary and 12 per cent. on 
equipment allowance. Fourth, there are 41,884 rural carriers 
in the United States, and fifth, the rural carrier talks to 
hundreds of people a week, and if he is Rockneized, the word 
of mouth advertising is unpurchasable. 

“Start looking into this market today,” 





advised Wiethoff. 
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2 CUMULATIVE NEW PASSENGER CAR 


‘ Figures tn this table are from R. L, Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, Dil., and 
New York city, are included in the New York state total. Some of this data has been published previously, but is given here complete for the convenience of 
ain this table, 41 states and the District of Columbia. Returns for today: Arizona, California, lowa, Kentucky, Louisiana, 
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Indiana | “9 1| a 25| 98) 194] ____ 396 4 400} 307 | _ 308) 648] 4G 439 
iewa cae reac remanent ree ae 7 25 | 74| ii} 329] 3) 332 | 20) | __ 357 1 34| 44) 456 
Kansas a eee 5] i) +—2a)—ti“(_i‘i le” CC YS TSC CF 536 
Kentucky { 9 j yy Uy COBY BY tC 10,23), 327 
Louisiana a 3, CB | 385) TP OTF DD 345 
Mame .|  @ | 2) OF 10) 3G 52] oe) 8 ee 8SCédD 
Maryland — | 9| | of A128} CB 
Massachusetts | 14) ep ee CU 
Michigan | 10) 2 |. | ee ee ee 
Minnesota | 7 | 7] oa 2H SY GY CE ‘$C 4] CO 
Missouri — Be i aaniacel 13 | 35 37} 48) 162| 282 | 642 | 9| 651 | 56| 5} 534| 4| 56) 76| 73h 
Montana a } a 7 *¢ @ 2) se | ss) im i 6hlUUCUThhlUCI (C8 Cit 
Nebraska ——}— 27. | —|—4 i} —-10)”—ti—“‘KMAY CSA 223, | SS |) 
Nevada od ; | lc. UD. Ge lh Qc ee eG. LUG GG 
New Hampshire | 2 | 2| 5 5 4| 34) 48} 83; i I al i ae i A 86 
New Jersey | —i19 l i9} 58, +62; ~=4l}~SsiaSAY CSB 576| 12) 588 | 114| 25| 449) 12 80) 119) 799 
New Mexico | | | a Tf gf 2] 81| | oly 9 i; 69) | a 
New York — | 4) TO, 205,164) 158/32 1159] ——«1802/ 60 1862| 397,93] 1440 62} 259, 325, 2576 
North Carolina | 13} | 13] 16) 10 27, —Sts«SL 138 | 734| 1 735 | 31) 2) 540| 2| 32) —si«4G 653 
North Dakota | si ~ | 3| ] 3] 22 28 | 70| | 70; ~~ | 64) l ; i... = 
Ohio a a 30 | 65, «Si 72; +295) 528, —«1148) 8 1156 | 141| 20; —S—«7411 18 87; —«187 1194 
Oregon — | 1 1| 5 i 8| 29 43 | 122 1| 123 | 17 1| 83| l 10| 17 128 
Pennsylvania | ‘52 52, ~—«*162 100; —«*107 502} 871] —_—:1339) 14) 1353] 210) 38; «1040; 26) ~—=«iG7;—S—t=C«C i711 
Rhode Island _| 2] l 2|—« 20 10 39) 94| "103 5 108 | 29 6) 99 2 5 23; 159 
South Carolina | 7 | 7| 5 10) 16) 25| 56 | 258 | 258 | 12| | 221) | 10) 16 259 
South Dakota =| En 2| 2 1 9 ~—Ct«C‘«<2 30| 54| i| 55 | 4 j 57| Ene a 6| 74 
Utah Si sid | | 6 3 15 24| 43| 1| 44| 3 ] 36| 2~~SCt«C 49 
Vermont | 2 2] 6, 1 10) 16 33 | 44 | 44 | 10 1| 39 1| 4 12 67 
Virginia | 9) | 9] 16) 22). ~«22| 53] 113 | 546) 4,  5S5Oo| 35] | 343) 2 19 63) 462 
Washington | | | 16 14 16 45) 44 | 181| 2| 183 | 48) 1| 112) 3 28) 33} 230 
West Virginia | 5) l 5] ii 9 27, ——Ss«OST 104 | 207, SC 12| sis, S—CiCSSCédT™T 26) 21 
Wisconsin | 9) 9| 19| 15 14| 85) 133 | 264 3| 267 | 29) 13| 197] 4 37] 48) 328 
Dist. of Columbia _ oe 8 Can omy — 9e8| 34 | 198 | | SCT. 339 







“15104 2486 





Line Total 
Group Total 




















































Arizona, 193 | 2 2 5 7 32 51] 82 l 82 | 29 3 94 9 5 140 
Arkansas, 1931 | | i 2) 1} 447 «4.24 °° &«4\¥80 129, °&+«+26) ~~ a a a ae ee ee ee 
California, 1931 | 132 3 135 | 237 226 192, 1002 1657 | 2152 25) 2177, —~—=«430 77 1685 50 113} 231| 2586 
Connecticut, 1931 | 33,2} 85] 87, S428) 422] 327, #«+S|  sa2|) 145) 31) S51; 18 40) 123; 908 
Delaware, 1931 | 7 | | 10 oe ee ae ee 3} St«é 19| 4, «6 2) 5) 22 148 
Florida, 1931 | 24 [ 24 | 37 15) +18) ~~ ~©«201) 271, ~—~—~«403; | 403] 43; 4, 461; 8 10 52) 578 
Georgia, 1931 | 16) 1| 17| +26 «+112; #4446; + #«+103} #87) s68) a} 369) 67 &«;}4 So) #4 24 40| 648 
f Idaho, 1931 | 8 [ 3] hel -_—. a. COL ll lr 1 6\ BL 
Illinois, 1931 TH ~6~——SCOITO 87 | oe ~ 96, +139) ~+~581) 963) 1305) 17) 1322) 167; 77 ~~ 1402) 60) 141; —«223) 2070 
Indiana, 1931 |G 53 | 51) (i4}Sst=<i«éi]SCSC*~*«éD 529, +489)+~=S*s=‘}S*”*é‘é‘iaKS*Y;S*CO*#*CTONSCO#~;«#S|”~*«CkkCS 57, «3 ~ B85 
fowa, 1931 | 7 7| 26 21 51 161 259 | 599 | oo, 0 44) #T4, ~€=6©6@06~ 30) ~—(OGj) (ONG 
Kansas, 1931 | 1, sa] YS ij, s—iS]s~S'i‘aSK)C*C“‘i SY!CTC*‘“‘“gL"”™SO*‘C‘C“#CSVOY:COCO#*‘~SS;|;”~=~C~«<C CCC“ SC 26, «87 842 
Kentucky, 1931 | 10 10,5 a uwn)|h h—_—.”.|.h hc”) oc”~S—Cae!””lClThCUhL”!|™hCUhmLrhlh 9 44 611 
Louisiana, 1931 | 10 10, si 23 43 102 194 | 310 . i= a «2 <= « oOo = oc 
Maine, 1931 — - | ee” mL Ce ae he en ee ee 352 
Maryland, 1931 | 17, sa) siBYSSSC«RBYCSC*=‘éd‘zSC ‘SS. C&QD 175, 244] 860, || CGY CCS 604, —SC«A|C ( t;:*=é‘iSYStCtié‘iYSCSC“‘CS’S*#CNTT 
Mass., 1931 tb 65 65 258 92) 489, TS] 994) | 005] 807] 50} 821) 82) 125) 288] 1858 
Michigan, 1931 Ce a LO Umdlr,lUlE Oe eae 441/671 f—__1040 3} 1043] 98, 8} 984) 18,1011 139} «1334 
Minnesota, 1931] 8) 2) O88) SCS 342] 549, 3 551 | 68) qj 713) 6] 36 70 897 
Missouri, 1931 na cc) ae: a ae | a a a a a a a a ee 
Montana, 1931 eit ee _— 42 71 | 102 | 102] 277 | 105 a ee 173 
Nebraska, 1931 : 7 7] OU — soy - ~ 413 a a x 31 ie ee 
Nevada, 1931 | 3 a a ee y 28) al i — -. ee 10) 60 
N. a rd ie. 4 : : 7 4| ae 6 a 8 8 cot 70 ee 92] _ 156 Te 2 . 158 | ~ 28 a 1 a 2 ae 15 os 29) 2 0 
New Jersey, 1931 | 63 2 65, 1497 87, 497; 790] ~—S 705, Sy 709 | 292 76, —*1120,—S—i« |G ‘1783 
New Mexico, 1931] | 1 1 3 28 33 | 58 l 58,21 1 92 1 7 5 127 
New York, 1931 | 247,14 261 460,227 231 1597 2515] 2369, 50; 2419] 908,176, 3219) 102 365, «501 5271 
No. Carolina, ‘31 | == 19| 58a Gif ]CG|CC“(SCSSC«SG BY 54, —“‘(‘éi ’é«~ COC 13) 81 | 1033 
No. Dakota, 1931 | 3 ee 21; 32] oe 6C~«<A‘®NNSN’NNS SGJF—“CO;irsi‘séS ; Ty 104 
Ohio, 1931 | 6) BY 1388156 106 677 1077 | ~ 1251 9 s«dL GO _ 152 Bij 1410 20) «8228 1946 
y Oregon, 1931 | i a ee «i | ~~ 198 ia = | Bore 179 | - — 4, “$Y 259 
Pennsylvania, "31 | 99 _ 6 105 817,162; 2] 1246 ___:1936| ~ 1667 uM - 1684] | ~~ 438 T2261} 152} 369) 3342 
Rhode fsland, "3t] 14 em 14) 27,4 6) «i102 186] «162 ii ©6 :163,—~S~=é«ST 7,180 9) 9 36} 298 
So. Carolina, 1931, 6 | CY —=“<“R“SCS*:*‘RS[“C ‘$N$NNMSCQD—“‘«‘éAT:CCCCYCt~“‘;‘*‘étTYCOC“‘i CTC yj 30; 428 
South Dakota, 31] 03 | 810 —<C YC t=‘ BYSCO!;*C‘*‘CYSCOC*~*~*‘«CS 91) 1. js 
Utah, 1931 j} 2 1 af 8D ~ 23, +258 | 58,16 rc 1| 44 Cid 
Vermont, 1931 | 2 a ee a. ) fF. 2. oe. | iit; 2 ° °&2,+»» ‘7 si 
Virginia, 1931 | 12 Ds ine I3| 53) 56 G8 397, 177 77 73 5 992| 6 8} 127, 12286 
Washington, 1931] 9 10 | 31 22,5 —“‘«“S|ti‘i—“(s;t‘éi SC | 181, 20, 8; «dL 27, 43) 829 
West Virginia, "31,11 | lif 43) 26) 38 165) 272| 253 | 258] 25) 6 sol 2 17,50} 
Wisconsin, 1931 | 16 2 18] 39) 28) 49) 178) 4 a "266, —Si«a|s «<Ss=“<~;*ésGTY:*CO*é~‘“‘C#=SSAT:”O!#*~«ézSYiC“<=‘i SSC‘ SCC 81 609 
Dist. of Col., 1931 | 4 a — a: irieaeed TE eS ~~ 34, —«794 639 


2506 1664 2042) 21467 









Line Total, 1931 
Group Total, ’31| 
*Not in production, 





170} 





10597) 









216: $7 | 


1207 | 
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New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Metropolitan district figures, compiled by Sherlock & Arnold, 
our subscribers. Readers desiring county, city, or town lists, or lists of owners in any given section may obtain these by addressing any of these three companies. 


‘Maine, ‘Missouri, Nebraska, Nevada and New York 












NON-AFFILIATED MANUFACTURERS 





HUDSON GROUP STUDEBAKER GROUP WILLYS-OV’R’D GR’ 








so ae 
c ' ec = ' State 
nee .a| 2 = E 4 5 z 2. | Totals 
gr | ge 2 % : Z : 3 38 
=Sise 3 & 4 a = 4 . S 23 | 
=6\ 5 > ¢ £ = ae a a © =f ! 
E = - is o = = Zz a x A 
















































































































































































































- Arizona | 9 9] 9 2 11} 2 2] 3 3 1 | 202 
Arkansas isd] tst*«sSGS ij 7} 1 4 3 11] 3 1; ae wee Pe a oe ae 1,042 
California i. ae 4i 258 | 23° «46 163 432 | 47 7 sof 7 « 66 42 3 @ #£S3 2  3{ 5,104 
Connectciut | 60 4 64] 6 33 22) 61} 13 3 ié; 16 11! - 2l 28 1] 70 
Delaware } 5| 2 ®@€@©3@ l | ae: oe ee od eee | 1} 170 
Florida | a a eee eet eee ee ee 5| l 9 et a a ee ee lee 
Georgia | 19 2} 21 | 124 11| 36 | 12 ae 3. ll 423 1 10 I 48] 1,012 
Idaho coc. oe. ee i ee oe ee ee Be 7; #7 | 1 ye ne 
Hlinois | 97, +13; ~~ ~«21:40 | 20 50 67 137], 97 6 los) v 4 4 #12 | #& 63 5 3] ~«+2,979 
Indiana | 6 ~C~«~a:*“‘ SY)3~™~C!™~«TS|Cat*~“‘“(* *YYSCOSO™C*C;*~SSS)”™#™#~«*];*«CSt*té<i<‘ Y:SCi‘C HECCOC™:C;*T:C“(“‘“(‘ SCS oe ;— x FF Ft wa 
Jowa | 45 3 48 | 2 19 6 27{ 34 34] 5 7; +s oc e ty tee 
Kansas | +60 11) 71 | Hi 28 17 48 | 26 3 wf: 1 1 11 4 i Mm 8 3 6] 1,321 

' Kentucky | 23 2 25 | ;.6~SC<‘<z:S 5 _. -. t+. =  -@ ee... Ud. Ur” Ure le! Ur ee 
Louisiana }15 2i i7| 1 19 4 re -_ 7 2. | ¥ AT 8 6 910 
Maine _ ; 9  °&3 22 | oy 18 4 a. a. 6] _ +t nf ina | ao oo Qf 423 
Maryland | 24 8) 32 | 3 30 13 46, «23 2 25 | 1 8 6 11 18 1 ©6<S| 1,018 
Massachusetts | 141 22 163 | 12 51 47 110; +59 ~=©12 71 | 1 6 34 55 1 7 62 24 ~—~Ci‘ SYY:*é‘é‘SI OB 
Michigan | 9% 12) 107 | 5COSL 38 94,44 1 45} 7 24 9 li 35 1| 2,165 
Minnesota | 34 7 41} 3 42 17 62; 35 #3, 38{ l aa 16 i¢ 2  °®@©6 | 1,263 
Missouri _ | 49° ~—COSS 52 | 7 27 13 a a a 7 — fy 1 16 1 17 14 5 ~SO«aY 1,904 
Montana | 8 l 8] 2 4 6] ~~ 5| 2 4 ed 5 | 260 
Nebraska | 9 1 10} 10 9 i9| 23 23 | 1 4 :.. 4 | 634 
Nevada | 1| 1] a a oe ee ee eee hace 7 | 67 
New | Hampshire | 14, ~=22+~SCS«&CSYSSCS SS ese ee ee ee ee 2 1 . «nS o % 275 
New Jersey | 82) 12). 94) 395 61 52, 148). 1 #97 sBf | «a2 13 3 36 44 12 ii] 2,201 
New Mexico | e ee "7 han a ok ae 3 6. en df 204 
New York | 244 26° 270). 66 127 +313; + #<#SO6| 241 £4.27 268 ; @ #3) 95 £66 2 130 172° = 35 alt 7,289 
North Carolina | _53,___ 6) -59).~~*«1~~SC~«GS)SC~iSCS~SSYTC*~‘iS!C‘édi‘CY i7j 3 1| 1 cece ise cae ean 1,701 
North Dakota | 5| ] 5| { 3) : 3| 1 | 4 i | 191 
Ohio | 132 19) 151 | 12 82 46 140, —«158 17 175] 7 58 21 2 2 3,544 
Oregon | 7 9) 16 | 4 8 aylUtC~«r:Cti‘<‘C‘SS 10} 7 . 9 3s 2 _ 395 
Pennsylvania | 262 30] 292 | 17 107 83 27; +200 °&#®«10 210] 4 12 97 7 9 82 _—26 36 | 5,066 
Rhode Island cd 21,5} St«<Ci«é«‘ 4 14 11 29, ~«14 14] | 1\ 6) 4 10 4 32 | 472 
South Carolina | 23] 2| 25 | l 4) 2; — 3| ] ! 1) 1| | 2 Or al niece 647 
South Dakota | 7 2| 9] a. as. wo q.©6~CO«&Y 4 2 | 1 1 1 | 188 
Utah | 13) 3 15] l 4) 3) ". .. 3 | 1 1 ! 2| 3 ae. | 153 
Vermont | 16 3] 19] 3 2 5| 9 °®&«&2 10] 1 4) “1 1 2| 192 
Virginia | 49 3| 52 | 2 19 17, 38 | 27 ; 27 | 13 5 ee 1,285 
Washington se a hr lL Ue lh 5 22 | 2 12 8 ae i ie oe 
West Virginia | 39 ee a ee Fo 27 | 20 1 21 | | 1 19 2 12, 3 2 
Wisconsin | «35 ;  &«z4zoy|.6hc)UUCUC)DUCa)S”:*~<“i‘tY:COC SC (ts 3) ; 7 8| ij, 9 4 1} 903 
Dist. of Columbia | ae ] pt ; 3 3 ] 6 ‘ 

9 ~ 









Line Total 240 1074 





1238 



























































































































































Group Total 255: | 
Arizona, 1931 ee 3 2 5} | 13 13 | 4 2 6| | __10 2 = _ ee | 312 
Arkansas, 1931 he ee _ hc. CN. Ue, CULT ——F_~CSAa/Y—S<~SCS~™*”W ; i; s 4 763 
California, 1931 | __60 65 125 | 18 | 395 413 | 93 46 ~—S«A:3892'| 86 12 140 #.(‘@7 «(18 165 107 56 55] 7,948 
Connecticut, 1931 | _37 25 ae — 97 | oC ‘(<‘“(‘CSKAYS 14 ~6 «49 22 5 COCA 2,105 
Delaware, 1931 |_| 1] 3] | l 6| 7.)6hC«S -— =. 4 1 zi 4 2| 297 
Florida, 1931 | _—-25 12) 37 | I ] 17 ig; 14~SSC=~*™S = a 29 8 iS 7 3 3 | 1,416 
Georgia, 1931 | __—-20 5| 25 | 1| l 37 38] +13 2 15 | 1) 2 19) 15) a «@  €©@€«#89 7, 2| 1,382 
Idaho, 1931 | 2| 2| 4| 4 — oe | 5) 1 35 13 210 
Mlinois, 1931 Se 87] 36 123 | ll | 179] 190} 126 14 140, ilj 24 103 47,155 107 30 32 | 5,412 
Indiana, | 1931 rd 53| 19} 72 | 3 l 83) 86 | xi tt « « a 20) ___34 19 GT 2,347 
Yewa, 1931 od 50°. ~«18 68 | ; 44 44 | 76 .C~CSTsé‘<C<CS*é«‘C CS ao; ii3 2 31 8 6 23, 2,088 
Kansas, 1931 | 93) 168 ij 3, | 36) soy; oy 7 904 ee 8 6 aj 22 gs 1,879 
Kentucky, 1931 ? a ee ae ee ~-_ «2 we a. 43 7 ij, Siig) ~Sidt—C(iST I 1.446 
Louisiana, 1931 ae ee ae ee 80 | 8 3 11] a oo. oe y 8s 37 #8 2 3| 1,309 
Maine, 1931 | 27 +8 35 | a. on oe 31 | i, Ty @ 1 i 3 *» i 6 5 1| 806 
Maryland, 1931 | —_—38) oo —- .- hLT Le UL che. Ue. Che. Chmh CUD a i 38 2a0C‘aCMY 1,629 
Mass, 1931 | 170/50) + +(.220{ 26 | 177; 203; 59 20 ee a 50 5o0,—«18)sd14O 78,871 | 4,619 
Michigan, 1931 _| 117/43; _160f_ 8} ~+| ~~ ~+54 +62] +83; +iil)  ~=— 9424 —T_ oss, 32} 686 
Minnesota, 1931 | 16, (12) 26f 6 | 62) 68| 50 8 58 | 7 a~CO 2 sCo}~SCtiTSstC‘ SSC, 2,126 
Missouri, 1931 ‘| 6, io  o7f 14 | 55  @ [ iw oo wy 1 aq 4 22; 52 48 22 6 15} 2,826 
_—_————« | a . a. |; | «o one @ §- —-.. =. 2 i CUS i 3ST 396 
Nebraska, 1931 1 | 1 6CtCiasCi‘(‘CSDSC‘CsYO!UCUC!!!UC~SYt~<C<CT:CO!;*#~Y!CtC“‘ RR — — a 5 2:10 q 3 134 1,237 
Nevada, | i931 | i 3) 3) 6| 1 a ae ae ere aa ] ‘ 2) ees 155 
N. Hampshire, 31] 15 3| 18] 1| | 28) —_ hue. Ue 17| 1| . «. «© 2. 2. Se 1] 615 
New Jersey, 1931| 95, —-28,S—=«a23]HSSC=~=Y:=Ci‘éiC 190] —-69|—S—«40 ——joo|—o28Ss~=«iS02S 71| 39, 68 (i119 + +#495,~=«27 48 | 4.279 
New ‘Mexico, | 1931 | a. te ae Ur a ee ee ae oF “a ee eS as 2] 81 
New York, 1931 | 254 103| 357). 58 | 615| 673| + +333 +«+4144 477, + 46 ~ ~—«69 220 15659386 GB Z| 13,366 
No. Carolina, “3i| _31|__10) +4) 211% ~+*‘19) ~-i9; SOY] TC a. 5 | a 2,111 
No. Dakota, 1931 | 2) .- we t+ t+ x #« w= iy | 4 i ij Sete ee 280 
Ohio, 1931 | 150) 44) 194, 4) | 181; ~~*185{~412)—~C*«<“CCC:*“‘«‘«‘ YC 14) go 67, +14 82) 70, 3840 5,606 
Oregon, 1931 | 5| | wo. «a- | 18) 22] + 10 iY SC«dLY 7 3,46 ee 102 
Pennsylvania, “31 | 152) —65,_~—=SS—217 S27, Ss] S282] A] 197 ~ 46 243]  ~—«30 39) 183} 82 52158 ~=«174) 295 ee 8.573 
Rhode Island, °31{ 2, oso; 4 °&«£| 2 2 ; 2 4 ay 5 6 9) 7| l 10) 103 sy: 798 
So. Carolina, 1931| a. - wu |.) =... —T ij &5) 2 2| 2| 5) ! 4 45 | ae 
South Dakota, ’31| 1| . a a | a a ce) 1| 1) 10| 2) 1 1 4i 316 
Utah, 1931 | 6) 4 13] aCSC~C~SSYYSSCS~*~«~S l 6} 4 3| 5| 1 1 4) 3 2) 1| 237 
Vermont, 1931 | 19) 5| —_ «it -.... — te a 5] 4 | gC‘ 3 3| _395 
Virginia, 1931 | —_—53 13,  66{ °~# i4J| 45) 46 | 23 3 26 | 7 “| 28 23) gS) ] 6| 2,665 
Washington, 1931 | tt a | a a ee ee | a a ee | 1| 8 5 | 15, 8 5) _ 879 
West Virginia, 31] 15) 3, 18)” ~~) | 2, 22) 38) i) 494 3| 1| 18| 8) 2| 15 14| 19 8| 1,169 
Wisconsin, 1 1931 | 20) ij) 30) +2) | +6) 67, 39] ae 3] l 32 13] | 47 19) 9 14] 1,467 


















Line Total, 1931] 1748! 2293, 477 389| 1849) 1295 


Group Total, '31| 


681| 


















2429 | 
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In and About the Plants 


By Chris Sinsabaugh 





REVENUE BUREAU 
CLEARS UP EXCISE TAX are taxable a. automobile parts or 





(Continued from rae 4) 


specifically mentioned in section 
606(c), of the Revenue Act of 1932 


| accessories if suitable for use on, in 
ene with, or as component 
parts of automobile trucks, other 
automobile chassis, or motor cycles, 


| used in automobile trucks and buses 


those specifically mentioned in sec- 
tion 606(c), may be sold tax-free for 
use in the manufacture of non-tax- 
able articles, provided the purchaser 
attaches to his order a statement 
that the parts of accessories are to 
be used by him in the. manufacture 
of non-taxable articles, 


are not taxable even though they are sold for use in 


CLASSIFIED ADVERTISEMENTS 


(Continued from Page 9) pep oe eee the manufacture of non-taxable 
* . : . 5 S, articles. | IN THE AUTOMOTIVE DAILY 
each has a capacity of fifty passengers. ... Callers this week | springs, roils, timers and wire chains| Parts or accessories, other than! than NEWS BRING RESULTS 


included Harry Steiner of the Steiner-Sahrenkrog Company, 
distributor in St. Louis, who is optimistic, especially as 
regards fleet sales. 


Plymouth 





In this table 38 States and the District of Columbia 



































Six Truck Sales Leaders Oct.-Sept., 1932 


Published as Returns Come In 









































All they can talk about at this plant is the orders that 
have followed the introduction of the new six and of how — "ited First | Second | Third | Fourth | Fifth | Sixth 
1,200 cars a day are coming off the line to meet this demand. | —_———____— 5 Ghee iss Peet it hriaaiiennennn iii edie 
Some of the departments are running nights, notably the ee ort | Chev 125 | Ford 116 | Int 22 | Dodge 4 | GMC 3/S-w 
motor-testing section, which operates practically twenty-four connec a 87 | Ford 418 Chev. __274 | Dodge = Lo oe 19 
d necticut. 279 | Ford ‘99 | Chev. 92 | Int. 26 | Dodge 15 | Reo 9 | GMC 8 
hours a day. Delaware 25 | Chev. li | Ford 7 | Int. 3| GMC 2 | Ind. 1 | 
D 2 S oto Florida 257 | Ford 89 | Chev. _ 87 | Int. 27 | DT 9 | Federal 7 | Dodge 6 
Georgia 203 | Ford 1 | Chev 68 | Int 8 | D-F-I 4 | G-M 2| R-W 1 
The calm before the storm out there. While 1933 pro-|tdaho 37 | Ford 151 Chev. 14 | Int. 7) Reo 1 
duction has not started as yet, all plans have been made. In | iifinois 481 Ford 190 | Chev. 159 | Int. 53 |DT —_—20 | Dodge _—18 | G-R 9 
the meantime De Soto dealers find in the Plymouth some- | Indiana 317 | Ford 112 | Chev. 108 | bo 31 GMG 4 ind. 13 | Dodge 12 
thing that is keeping them extremely busy, and it is believed | fowa 294 | Chev. 119 | Ford 106 | 34 | Dodge 8| DT-G 6 | S-wo 3 
that the De Soto dealership will rank high when it comes to | Kansas 326 | Chev 132 | Ford 119 | re 35 | GMC il | DT i0 | Dodge 7 
checking up on what the Chrysler Corporation’s dealership | Kentucky 287 | Ford 134 | Chev. 63 | Int. a6 Dodge 11 | GMO 7] DT 6 
has done with the new job. Louisiana 221 | Zord ‘91 | Chev. 75 | Int. (GMC 9 | Dodge 7|DT-W 2 
Maine 137 | C-F 55 | Int. (10 | D-S pl G-R 3 | Autocar 2/| Indiana 1- 
Studebaker Maryland 250 | C-F_ 83 | Int 25 | Dodge _15|GMC 11, B-DT 7|Reo 5 
The fall meeting of regional managers has just been con-| Massachusetts 671 | Ford 295 | Chev. 167 | Int. 49| GMC 40 | Dodge _25 | Reo 16 
cluded in South Bend at the Studebaker factory. In a series | Michigan 469 | Ford 206 | Chev. _142 | Int. 49 | Dodge 26 | GMC iS | Stude. 11 
of individual and group conferences extending over several | Minnesota SS | Chev. __ 18 | Ford _—*8 | Int. 26 | Dodge _-20 | Reo 12 | Mack 7 
days, the 1933 program was discussed. President A. R. | Missouri 532 | Ford 208 | Chev. —_190 | Int. 45 | Dodge _27 | GMC 22 DT 9. 
Erskine of the Studebaker Corporation, President Paul G. | Montana 119 | Ford 54 | Int. 29 | Chev. 23 | Reo _ 4 | S-wo 3 | D-W 1 
Hoffman of the Studebaker Sales Corporation of America, | Nebraska 172 | Chev. 74 | Ford 62 | Int. 20 | DT 3| G-I-R-S 2| D-F-M 1 
George D. Keller, general sales manager; Louis K. Manley,|New Hampshire 97 | Ford 44 | Chev 34 | Int" 5 | D-G 3|R-St-WO 2/DT-M 1 
manager of branches; Ottis Lucas, advertising manager ;|New Jersey 518 | Ford a Chev. 154 Int. __—«33.' | Dodge _30 | Reo 24 | GMC 19 
Leslie Williams, manager of the retail management division ; New Mexico 69 | Ford 42. | Chev. _—«22' || Dodge —Ss2' | DT-I-IN_ 1 | a, 
Don O. Wilson, general service manager; David R. Osborne North Carolina 511 | Chev 26 Ford 180 | Int ——:18 | GMC 17 | Dodge _16 | R-W 3 
and other department heads addressed the meetings. North Dakota 55 | Ford 23 | Chev. 17 | Int. 9 | GMC 3 | Dodge 2 | Stude. 1 
P Ohio re 662 | Ford 318 ‘Chev. 149° Int. 52 | _GMC 35 | Dodge = ~ Stude. 19 
Franklin Oregon _——s103'| Ford — 48 | Chev. 32 | Int. 10 | GMC 5 | D-S | Fe-R-W 1 
The new Franklin air-cooled medium-priced model, the | °m@sY'vania__1252 | Ford 458 ! Chev. 401 Int. _108 | I Dodge 97 | | GMC 46 | Stade. ec. 18 
Olympic, is causing a lot of action in the factory organization. 2 aT 4 3 ee =; Soe a 7 ; | oe a _GMC : 
Olympic shipments, which got under way the latter half of | = Souite Dakota a Ped a Ghent ae _t l= Do od se 5 | SEO 
October, boosted Franklin business for that month:113 per Wah —e a —F ei bag: a nit _ GME 
cent. over September. November shipments will exceed | —**— + er — 2 eee 1 ac 7 
October’s. Deliveries by dealers are now ahead of any corre- | Y&r™mont of | Ford 9 | Cnev. _ tt | mt. 5 | DT-D_ 2 | G-R 
: a dP ; ; ° Virginia 329 | Ford 1 i Chev. 129| GMC 16 | Int. 14 | Reo 8 | Dodge 6 
sponding five-week period immediately following the an-}| —-—_____*~ a. 40 Doar = 
nouncement of a new Franklin model. John E. Williams, | W@shinston 167 | Ford 67 | Chev. 57 | Int. 14 |GMC § | Stude. _6 | Ooee _ 
vice-president in charge of sales, has been on the road every W. Virginia 163 | Ford a | Chev. 48 | Dodge 12 | Int. 7 | Reo ——E 
week for the last two months in connection with the introduc- | Wsconsin 228 | Chev. 92 | Ford 87 | Int. 17 | Dodge 10 Ak enh cies ee 
Dist. of Col. —*104 | | Ford 45 | Chev. 23 ‘Int. 8 | D-G 7 | Autocar 6 | | Brockway 3 
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dealers is under way, being tied in with the broadening of | ) 
the market for air-cooled cars. Kenneth Lewis has been| sepTEMBER, 1932 | First Second | Third | Fourth | Fifth Sixth 
appointed district manager for the Pacific Coast. Special| State Sales | ae a es! Da = 
demonstrations of the Franklin Twelve are being made in| Arkansas ate Chev 52| Ford 33 | ‘Int 11 | Dodge 2 -DT-F-G-R 1 | — — 
different parts of the country by company engineers. Sus-| California | Ford 390 | Chev. _215 | Int. 38 | Dodge 36| GMC _34| Stude. _—23 
tain -d spe ed of 105 mile s an hour is is reported i in these trials. Connecticut 1] Ford — =. | Chev. || Int. 23 | Dodge 16 | G-R 10 | Federal 5 
aunt ~ | Delaware 39 | C-F | Stude. 4/1 G-R 2 | Int. 1 | 2 
PIERCE- ARROW MOVING jand engineering development. As} Florida | 189 | Ford eT “Chev. ~~ ie ane 6 | Reo 5 _| GM GMC _2 
far back as 1907 Pierce-Arrow intro- | Georgia 250 | Ford 116 | Chev 76 Int 27 | Dodge 9 | Ind 6| F-G-S-wW 2 
" Guced the first six-cylinder engine | idaho 66 | Ford 35 | Chev. _20 | Int. >| Dodge 2 | Fe-G-R-S1[ a 
BUFFALO TRUCK PLANT na “in ‘i911 pioneered the first | Hiiinois 767 | Ford 440 | Chev. 169 | Int 59 | Dodge 31 | DIT 20 | Reo 12 
worm-driven truck. The first Pierce- | *™1mo's 7 | Fore 40 | Chev. op | int, a. cei ate leit tis 
TO CLEVELAND SOON arrow truck ever built is still in| Indiana 453 | Chev. 181 | Ford 148 Int. 41 | Dodge 23 | GMC 14, indiana 13 
|Service, lowa 310 | Chev. 126 | Ford _104 | Int. 48 | Dodge _11| DT-R-S_ 4| WO 2 
siiialitadaiai liaise te ag Py Soe =. Kansas °54| Ford 146 | Chev _142 | Int 34 | GMC 8 | Stude 6 | Dodge 4 
on m se , tory, Ss / P y| o—— - a - ——_—__—___—_ - 
'for production of the Pierce-Arrow Kentucky ‘272 | Ford” 96 | “Crev. 79 | Int. . Federal 2’ 27 | D-G __7| Reo S. 
At the same time, J. M. Cleary, | trucks, consists of twenty- -six build- Louisiana 198 | “Chev. 89 | | Ford *78 | Int. | Dodge 6 | | - Reo 5 > | DT 2 
who a week ago was elected presi-|ings, which occupy over fifty acres | Maine 144 Chev. 63 | Ford 56 | Int. 77 ~GMG 5 | Stude. 4 | _D-R 2 
Gent of the White Company. mei — ee ee — Maryland 245 | Chev 97 | Ford 61 | Int 30 | D-I. 10 | A-R- 7 | Mack 6 
saies organization, announce 1 | C space. 3 ¢ Ty ‘Ss : ee ee on 961 | Ch cre y ee ; is ern as k a ae 
the consolidation of sales efforts of ; factory has been devoted exclusively nee So Se eae a4 | Le eae 78 
branches and dealers under the to the complete manufacture of | Michigan oe | Ford 367 | Chev. 175 | “3 38 | Dodge 21 | GMC 17 | Reo 16 
merger plans is well under way. | White trucks and buses, and is con- Minnesota 329 | Chev. 134 | Ford 118 | In 33 | Dodge 15 | DT rT Stude. 6 
“Thirty-two of the White Com- sidered to be one of the best in the | Missouri 633 | Ford 270 | Chev. 232 Sa ae ] ‘Dodge 22 | DT 5 | GMC 11 
pany’s seventy-five factory branches automotive industry. ia hl A SE ———, Z| Autocar 3° 
are now selling and servicing Stude- Under present plans the follow- | Montana 112 | Fox a0 Ce ae Int. 24 | His “Stude 4 — ——— aaaecanmeeitiiaiemmee 
baker and Pierce-Arrow trucks, in| ing trucks and buses will be built|Nebraska 132 | Ford 59 | Chev. 35 | Int. 27 | GMC = 3 | DT-D an et a 
addition to the White and Indiana/|at the White factory: New Hampshire 116 | Ford 47 | Chev 41 | Int 8 | | GMC 4| Dodge 3/DT-M-S 2 
lines,” said Mr. Cleary. “As con-| White—Classes from 1 to 10 tons; | New Jersey 644 ‘| Ford 226 | Chev. 219 | Int. 59 | Dodge 42 | GMC ae DT 13 
ditions warrant, additional factory | four or six-cylinder engines; heavy | New Mexico 60 | Ford 34 | Chev. 211 Int.  3)ma. : {Sa Ee 
branches and also many of the | duty tractors, several of which : ae _—: ————— 
dealers will be selling these four | equipped with trailers can haul North orth Carolina 4 402 | Chev 735 [Ford 129 | Int __ iT 7 | Dodge aK: |GMC 6 | Indiana__-2 a 
great lines of trucks, offering models | 68,000 pounds, and buses seating North Dakota 94 | Ford | Chev. 30 | Int. 21 | GMC 3 | Mack 2 | DT-D-R-S 1 
for every type of transportation in! from 14 to 44 passengers, including | Ohio ~~ 9468 | Ford sir] “Chev. ___234 Int. 70 | Dodge 44 | Reo 26 | GMC 18 
every price class. Each locality is; White’s new City Coach. Oregon. ~~~+*85 | Chev. 40 Ford” 31| Int 6) “‘Dedige 3 “Beo”6—S:*t*i“‘i‘<SE | SC 
being given individual consideration Pierce-Arrow—Heavy duty trucks | ———— —— — - _________—_ ——_—_______— 
in order that the largest possible| from 2 to 10 tons, Pennsylvania | 1245 | Ford 465 | Chev. 395 Int. 123 | Dodge 1 __ 12 | Gi GMC 43 Reo 22° 
volume of sales for each of the four} “Removal of Pierce-Arrow manu-| Rhode Island — 82 | Ford ae L Chev. — 24| Fed. 5 | D-G-In. 4/A-Ro 2/ eee 
lines of trucks may be secured.” facturing units to the White plant |S. Carolina 128 | Ford 54 | Chev. 53 | Dodge 8 | GMC 6 | Int. 4| LFR 1 
Removal of the Pierce-Arrow line | will give us an opportunity to real- | South Dakota ‘50 | Chev. 25 Ford 11) |} Int. 10|D-G-M-R1| 
to Cleveland brings together twojize fully on the engineering and — ES eens 0 SERN . — 
pioneers of the automotive industry ‘manufacturing experience these com- he 114 | Chev. 63 | Ford 36 | Int. 7 | Dodge 5 | Stude 2 | GMO 1 
which have long held leadership in| panies gained during many years of | Vermont 83 | a [Ford 37 | Chev. 34 | Int. 6 | D-I 2 | G-WO 1| 
the high grade truck field. | successful operation,” said Mr. Bean. | Virginia 390 | Ford 191 | | Chev. 1 157 | Int. 10 | D-G 9 | Mack 4) White s 
art more than thirty years. from | ‘In addition we will be able to ef-| Washington m (185 | Ford, ‘83 | Chev. 49 | Int. 18 | GMC 8 | D-S 6|1I-R 3 
of White has been linked with the |will be of great benefit to the cone | W- Virginia 175 | Chev. 76_| Ford 69 | tnt. lt ee 
progress of transportation, while] panies and to the buying public.” Wisconsin 318 | C-F 111 | Int. __ 42 | Dodge _~ 15 | GMC 9 | DT 8 | R-S 5 
Pierce-Arrow’s position in the auto- The White factory has been em- | Dist. of Col. 114; Ford 51 | | Chev. 37 | GMC 7 | D-In 4 | Federal 3 | Stude. 1 
motive world has been achieved in a| ploying the greatest possible number eae 
large part through adhering to the|/of men on the so-called “stagger KEY TO ABBREVIATIONS AND SYMBOLS 
same principles upon which White| system” and for thig reason it will A—Autocar; B—Brockway; C—Chevrolet; D—Dodge; T—Diamond T; F—Ford; Fe—Federal; G—GMC; I— 
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